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MARKET TRENDS
PHOENIX, ARIZONA
SEPTEMBER 2026
CATEGORIES 232:; g‘:;f:::é Prior Month
ACTIVE LISTINGS 21,900 f 20,097
NEW LISTINGS 8,409 f 7,277
PENDING LISTINGS 5,376 ‘ 6,146
AVERAGE LIST PRICE $588,545 f $583,108
REO LISTINGS 190 f 156
MONTHS SUPPLY 4.33 f 4.08
LIST TO SALES PRICE 94.74% ‘ 96.77%
MEDIAN SALES PRICE $475,000 f $449,998
SALES CLOSED 7,336 f 4,922
AVERAGE DAYS ON MARKET 86 ‘ 87

Additional Market Data: The real estate market in Maricopa and Pinal Counties continues to show
signs of slowing, with inventory increasing and buyers having more options. Active listings
increased 8.94% from last month to 21,900, while pending sales declined 10.61%, indicating softer
buyer demand. Closed sales increased slightly by 1.42% but remain 8.09% below last year.
Months of supply increased to 4.33, giving buyers more negotiating power. The median sales price
remained relatively stable at $450,000, while average days on market decreased slightly to 85
days. We are seeing buyers become more selective, often requesting seller concessions, repairs,
and price reductions. Homes that are priced competitively and in move-in-ready condition continue
to attract the most interest. Higher financing costs, affordability concerns, and competition from
new construction incentives are influencing buyer decisions, especially in developing areas of Pinal
County. We expect pricing and property condition to remain key factors in achieving a successful
sale.

Information provided for this market by Ramiro Gonzalez at Prestige Realty.
Cell Phone: 480-593-8438 | Email: Rogsellsaz@gmail.com
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ORANGE COUNTY, CALIFORNIA
SEPTEMBER 2026
CATEGORIES ;’g;; :::;f:::é Prior Month
ACTIVE LISTINGS 4,608 ‘ 4,984
NEW LISTINGS 1,414 ‘ 2,706
PENDING LISTINGS 732 3 1,901
AVERAGE LIST PRICE $1,290,000 ‘ $2,404,987
REO LISTINGS 1 ‘ 3
MONTHS SUPPLY 3 f 2.9
LIST TO SALES PRICE 99% 99%
MEDIAN SALES PRICE $1,225,000 ‘ $1,275,000
SALES CLOSED 1,610 ‘ 1,800
AVERAGE DAYS ON MARKET 47 f 45.5

Additional Market Data: Overall prediction headed into late 2026 and early 2027, is a
transition into “predictable stability”. With a seasonal slowdown, leveling prices and historic
low transaction volumes. Most homeowners enjoying a 4% or lower interest rates, are

staying put. Experts predict 1%-3.9% growth, in 2027.

Information provided for this market by Jennifer Blake at LuXre Realty.

Cell Phone: 949-463-0626 | Email: jblake4re@aol.com
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LOS ANGELES, CALIFORNIA
SEPTEMBER 2026
CATEGORIES ;’g;; :::;f:::é Prior Month
ACTIVE LISTINGS 56,406 4 53,255
NEW LISTINGS 6,193 4 6,014
PENDING LISTINGS 1,283 ‘ 1,415
AVERAGE LIST PRICE $1,806,643 4 $1,599,090
ACTIVE REO LISTINGS 13  § 17
MONTHS SUPPLY 14 14
LIST TO SALES PRICE 75% y 8 84%
MEDIAN SALES PRICE $915,000 .k $925,000
SALES CLOSED 3,711 ‘ 3,736
AVERAGE DAYS ON MARKET a7 4 45

Additional Market Data: September reflected a relatively stable Los Angeles County housing
market, with steady inventory, softer buyer activity, and greater pricing sensitivity as the market
transitioned into fall. Active listings rose slightly from 53,255 to 56,406, while new listings increased
from 6,014 to 6,193, indicating continued seller participation. Months of supply remained at 14,
providing buyers with ample options. Pending sales declined from 1,415 to 1,283, and closed sales
dipped from 3,739 to 3,711, reflecting a more measured pace as the summer selling season ended.
Pricing showed signs of softening. The median sales price fell from $925,000 to $915,000, while
the average list price rose to $1,806,643, reflecting a shift toward higher-priced available inventory.
The sale-to-list price ratio fell from 84% to 75%, suggesting more negotiating room for buyers and
greater pressure on sellers to price competitively. Average days on market increased from 45 to 47.
REO listings declined from 17 to 13, remaining a very small share of the overall market. Overall,
September pointed to a slower fall market, with stable inventory, modestly declining sales activity,
and increased buyer leverage. Well-priced, properly marketed homes still had opportunities to
attract buyers, while sellers faced greater competition and needed realistic pricing strategies to

secure successful transactions.

Information provided for this market by Jeff Russell at Russell Realty Group.
Cell Phone: (949) 200-7055 | Email: rrg@russellrealtygrp.com
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RIVERSIDE/SAN BERNARDINO, CALIFORNIA

SEPTEMBER 2026

CATEGORIES ;’g;; g‘:;f:::é Prior Month
ACTIVE LISTINGS 16,594 f 16,512
NEW LISTINGS 771 f 690
PENDING LISTINGS 5,409 ‘ 5,864
AVERAGE LIST PRICE $755,894 f $750,964
ACTIVE REO LISTINGS 263 f 201
MONTHS SUPPLY 4 4

LIST TO SALES PRICE 96% 96%
MEDIAN SALES PRICE $645,370 f $631,022
SALES CLOSED 3,774 ‘ 4,032
AVERAGE DAYS ON MARKET 61 ‘ 64

Additional Market Data: The September 2026 housing market across Riverside and San
Bernardino counties remained relatively balanced as the summer selling season transitioned
into fall. Inventory levels were generally stable, while new listings showed modest movement
and buyer activity continued at a measured pace. Pricing remained resilient, although both
counties showed signs of increased buyer selectivity and greater sensitivity to affordability.
Market times held in the low-to-mid 60-day range, suggesting homes that are priced
appropriately are still attracting interest, while overpriced properties may require additional
exposure or price adjustments. Pending activity softened somewhat, reflecting continued
caution among buyers facing higher borrowing costs and economic uncertainty. Overall, the
Inland Empire market remains stable rather than distressed, with sellers needing realistic
pricing strategies and buyers benefiting from improved selection and stronger negotiating
opportunities as the market moves into the final quarter of 2026.

Information provided for this market by Monica Hill at MVP Real Estate & Investments.
Cell Phone: 951-834-8687 | Email: MVP4RealEstate@gmail.com
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SAN DIEGO, CALIFORNIA
SEPTEMBER 2026
CATEGORIES ;’g;; :::;f:::é Prior Month
ACTIVE LISTINGS 6,004 ‘ 6,007
NEW LISTINGS 1,496 ‘ 1,512
PENDING LISTINGS 1,263 ¥ 1,403
AVERAGE LIST PRICE $1,669,839 - $1,542,313
ACTIVE REO LISTINGS 16 ‘ 17
MONTHS SUPPLY 4 4
LIST TO SALES PRICE 97% 4 96%
MEDIAN SALES PRICE $1,074,500 ‘ $1,105,250
SALES CLOSED 1,206 ‘ 1,302
AVERAGE DAYS ON MARKET 30 f 28

Additional Market Data: There were a several dramatic moves by the market indicators in
September. The Average Listing Price jumped 8% month over month, to $1,669,839, as more
high-end homeowners listed homes for sale. The other indicator was the number of Homes
Sold, which hit an 8 month low and was down more than 9% month over month. Pending Sales
also saw a 9% drop month over month. The spike in interest rates likely contributed to the
recent declines, as potential Home Buyers saw their potential monthly payment rise to
unaffordable levels.

A recent reporting challenge, is the data for List to Sales Price, which relies on Real Estate
Agents to properly report Concessions and Buyer's Agent Commissions. The List to Sales Price
and Closing Prices, are likely softer than the numbers indicate.

The Takeaway - Buyer demand is slowing down, as elevated interest rates are strangling
household budgets. Be careful using backward looking data when setting list prices.

Information provided for this market by Joe Gummerson at Joseph Gummerson, Broker.
Cell Phone: 619-347-7027 | Email: joegummerson@gmail.com
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SACRAMENTO, CALIFORNIA

SEPTEMBER 2026

Sept Increase *Prior
CATEGORIES 20F2)6 Decreasé Month
ACTIVE LISTINGS 5,214 f 5,183
NEW LISTINGS 1,574 ‘ 1,622
PENDING LISTINGS 1,618 ‘ 1,880
AVERAGE LIST PRICE $730,700 f $638,000
ACTIVE REO LISTINGS 225 ‘ 260
MONTHS SUPPLY 3 ‘ 25
LIST TO SALES PRICE 99% 99%
MEDIAN SALES PRICE $667,600 f $627,000
SALES CLOSED 1,745 ‘ 2,005
AVERAGE DAYS ON MARKET 43 f 35

Additional Market Data: The four-county area (El Dorado, Placer, Sacramento and
Yolo) is balanced to slightly seller-favorable, with conditions varying by county. Median
sales prices are approximately $740,000 in El Dorado, $685,000 in Placer and Yolo, and
$560,000 in Sacramento. Sacramento County has the tightest supply at about 2.4
months, while Placer, Yolo and especially El Dorado carry higher inventory, giving buyers
more negotiating room there. Homes are selling at roughly 98-99% of list price, with
Sacramento County marketing times around 38 days. Factors influencing the data include
mortgage rates in the mid-6% range limiting affordability, low new-listing volume, and
steady demand from buyers seeking value in the more affordable Sacramento market.
Updated, move-in ready homes sell fastest, while dated homes or those with open repairs
take longer and require price flexibility.

*September vs. July Data Comparison

Information provided for this market by Serina Lowden at All City Homes.
Cell Phone: 209-304-5841 | Email: serina@serinalowden.com
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SAN FRANCISCO, CALIFORNIA
SEPTEMBER 2026
CATEGORIES 2;’;; ::::::::é Prior Month
ACTIVE LISTINGS 5,761 4 5,433
NEW LISTINGS 3,175 4 2,757
PENDING LISTINGS 1,090 f 969
AVERAGE LIST PRICE $1,493,636 4 $1,325,616
ACTIVE REO LISTINGS 27 4 26
MONTHS SUPPLY 2.2 2.2
LIST TO SALES PRICE 114.41% 4 108.88%
MEDIAN SALES PRICE $1,008,000 x § $1,150,000
SALES CLOSED 2,586 4 2,461
AVERAGE DAYS ON MARKET 30 JL 32

Additional Market Data: The Bay Area housing market remained resilient in September
2026, but conditions varied considerably by location, property type, price range, and
condition. Well-priced, move-in-ready single-family homes continued to attract strong buyer
interest, while overpriced properties, homes requiring substantial repairs, and certain
condominium segments faced greater pricing pressure. The market also demonstrated its
typical seasonal transition from summer into fall. However, September was not uniformly
slow. Limited housing inventory continued to support values in many desirable
neighborhoods, even as affordability constraints made buyers increasingly selective. High-
income demand, including buyers associated with the technology and Al industries,

continued to support portions of San Francisco's upper-end housing market.

Information provided for this market by Anh Pham at SkyGroup Realty Inc.
Cell Phone: 650-380-6364 | Email: anh@skygrouprealtyinc.com
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DELTONA-DAYTONA-ORMOND,
FLORIDA
SEPTEMBER 2026
CATEGORIES ;’g;; :::;f:::é Prior Month
ACTIVE LISTINGS 4,821 f 4,459
NEW LISTINGS 1,270 f 910
PENDING LISTINGS 1,127 f 683
AVERAGE LIST PRICE $487,482 ; $521,635
ACTIVE REO LISTINGS 42 f 29
MONTHS SUPPLY 5.54 f 4.9
LIST TO SALES PRICE 98.1% f 96.63%
MEDIAN SALES PRICE $351,000 f $326,500
SALES CLOSED 870 ‘ 1,003
AVERAGE DAYS ON MARKET 81 f 74

Additional Market Data: Flagler & Volusia: fewer homes for sale, steady prices
Active residential listings fell to 4,821, down 13.4% from a year ago. Homes that sold went
faster (81 days on average vs. 89) and closer to asking: 98.1% of list price, the strongest of
2026. The median sale price held at $351,000. Closed sales slipped to 870 (990 last
September) as mortgage rates climbed late in the month, leaving 5.54 months of supply,

about where it stood a year ago (5.62).

What we're watching: New construction remains a big share of our market, and much of it
never enters the MLS. Builder incentives keep competing with resale sellers, while well-
priced, move-in-ready homes are still selling quickly.

*We have found a way to more accurately compile multiple data sources for this information. Therefore, the

"movement” numbers will appear skewed this month, but will be more complete going forward.

Information provided for this market by David Petkovsek at Realty Exchange LLC.
Cell Phone: (386) 627-3182 | Email: dave@realtyexchangefl.com
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ORLANDO, FLORIDA
SEPTEMBER 2026
CATEGORIES :g;; :;‘:;f:::é Prior Month
ACTIVE LISTINGS 15,907 f 15,565
NEW LISTINGS 4,363 f 4,362
PENDING LISTINGS 2,363 ‘ 2,813
AVERAGE LIST PRICE $537,512 f $523,595
ACTIVE REO LISTINGS 156 f 135
MONTHS SUPPLY 5 5
LIST TO SALES PRICE 96.9% f 96.2%
MEDIAN SALES PRICE $396,490 f $396,250
SALES CLOSED 2,929 ‘ 3,116
AVERAGE DAYS ON MARKET 75 f 72

Additional Market Data: The Orlando housing market continues to move toward a more
balanced environment as mortgage rates, insurance costs, and affordability influence
buyer decisions. September brought slightly more inventory and longer selling times,
while the median sales price remained steady. For sellers, realistic pricing and strong
presentation remain important. Orlando ranked No. 2 in the U.S. for long-distance move-
in interest in the recent PODS Moving Trends Report Pulse Check, reinforcing its appeal
as a relocation destination. While REO volumes remain relatively low, increasing lis
pendens filings suggest potential future foreclosure activity worth monitoring. That
interest, combined with Orlando’s diverse employment base, supports Orlando’s long-
term appeal and creates opportunities for those who approach the market with a clear
plan.

Information provided for this market by Joe Doher at Berkshire Hathaway HomeServices Results Realty.
Cell Phone: 407-203-0007 | Email: Broker@JoeDoher.com
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TALLAHASSEE, FLORIDA
SEPTEMBER 2026
CATEGORIES ;g;; ::::::::é Prior Month
ACTIVE LISTINGS 1,090 ‘ 1,122
NEW LISTINGS 353 ¥ 405
PENDING LISTINGS 378 ‘ 400
AVERAGE LIST PRICE $400,015 ‘ $403,413
ACTIVE REO LISTINGS 19 3 29
MONTHS SUPPLY 3.7 ¥ 3.8
LIST TO SALES PRICE 98% 3 98.7%
MEDIAN SALES PRICE $349,050 4 $346,000
SALES CLOSED 286 ‘ 298
AVERAGE DAYS ON MARKET 65 f 60

Additional Market Data: Inventory is still high and months of supply of inventory still
hoovers around 3.5 months. Cash sales are starting to pick back up and is now around
20%. This is significant on our market as investors have not really been active. Medium time
to sale is 65 days and is down a little this month. Average sales price continues to climb as
buyers are choosing move in ready or new construction. REO inventory is slightly down but
the ones that have not sold have very high days on market (over 120 days). Feedback on
our listings are that the buyer does not want to do repairs so they opt to a more expensive,
many times smaller, home that is move in ready. Pending sales are down 25% as buyers
are stepping out of the market and inventory is down slightly as many homes are being
taken off the market.

Information provided for this market by Danielle Galvin at 1st Choice Real Estate.
Cell Phone: 850-933-5094 | Email: 1stchoice.danielle@gmail.com
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TAMPA BAY, FLORIDA
SEPTEMBER 2026
CATEGORIES ;g;; ::::::::é Prior Month
ACTIVE LISTINGS 24,687 ‘ 25,786
NEW LISTINGS 5,480 ‘ 5,980
PENDING LISTINGS 6,552 f 6,325
AVERAGE LIST PRICE $522,000 f $523,000
ACTIVE REO LISTINGS 185 ‘ 270
MONTHS SUPPLY 5.7 ‘ 6.3
LIST TO SALES PRICE 96.5% f 95.5%
MEDIAN SALES PRICE $467,700 ‘ $480,000
SALES CLOSED 3,087 ¥ 5,345
AVERAGE DAYS ON MARKET 49 ‘ 57

Additional Market Data: The Pinellas, Hillsborough and Pasco residential markets remain
active, with buyers having time to compare options and negotiate. September 2026 reports
showed 24,687 active listings across the three counties. Single-family homes typically
reached contract in 35-43 days, while condos and townhomes took 48—74 days. Inventory
levels, property condition, location and pricing influence market performance, with condo
association costs and ownership expenses also affecting buyer decisions. Luxury listings
raise average asking prices, while changes in the mix of homes sold can shift median sale
prices without indicating an equal change in every property’s value. Competitive pricing and
strong presentation remain important for sellers.

Information provided for this market by Peter Chicouris at Equity Realty Suncoast.
Cell Phone: 727-410-7064 | Email: pgc@equityrealtyinc.com
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CHICAGO, ILLINOIS
SEPTEMBER 2026
CATEGORIES ;’g;; :::;f:::é Prior Month
ACTIVE LISTINGS 15,293 f 15,103
NEW LISTINGS 11,932 ‘ 12,148
PENDING LISTINGS 1,782 ‘ 1,003
AVERAGE LIST PRICE $565,007 f $564,074
ACTIVE REO LISTINGS 153 f 142
MONTHS SUPPLY 2.13 f 1.82
LIST TO SALES PRICE 99.9% ‘ 100.21%
MEDIAN SALES PRICE $385,000 ‘ $395,000
SALES CLOSED 7,163 ¥ 8,199
AVERAGE DAYS ON MARKET 24 f 23

Additional Market Data: The Greater Chicago real estate market remains stable, with limited
inventory continuing to support home values despite a seasonal slowdown in sales activity. The
September 2026 median sales price was $385,000, down 2.53% from August but up 6.94%
year over year. The average sales price increased 7.71% year over year to $493,420. Closed
sales declined 3.45% compared to September 2025, while average days on market decreased
slightly to 24 days from 25 days a year ago. Inventory remains tight, with 15,293 properties
available, down 10.54% year over year, and just 2.13 months of supply. New listings also
declined 8% from last year. Properties continue to sell close to asking price, with a sales price
to list price ratio of 99.9%. While higher prices and affordability concerns may be limiting buyer
activity, low inventory continues to favor sellers, particularly for well-priced properties in good
condition. Overall, the market remains competitive, although buyers are becoming more
selective regarding condition and pricing.

Information provided for this market by Patti Furman at Coldwell Banker Realty.
Cell Phone: 312-545-6375 | Email: patti@pattifurman.com
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BALTIMORE, MARYLAND
SEPTEMBER 2026
CATEGORIES ;g;; :;‘:;f:::é Prior Month
ACTIVE LISTINGS 5,853 4 5,464
NEW LISTINGS 2,898 ¥ 2,928
PENDING LISTINGS 1,369 I 1,474
AVERAGE LIST PRICE $617,375 ‘ $630,525
ACTIVE REO LISTINGS 57 ‘ 61
MONTHS SUPPLY 2.6 4 2.1
LIST TO SALES PRICE 99.3% 4 99.2%
MEDIAN SALES PRICE $445,000 Xk $467,750
SALES CLOSED 1,960 ‘ 2,207
AVERAGE DAYS ON MARKET 32 4 29

Additional Market Data: The Baltimore MSA housing market is showing signs of cooling as
affordability challenges and rising mortgage rates weigh on buyer activity. In September 2026,
the median sold price was $445,000, unchanged from a year ago. New pending sales declined
14.9% year-over-year, while showing activity fell 12.5%, indicating reduced buyer engagement.
Active listings increased 21.2% year-over-year, providing buyers with more choices and
increasing competition among sellers. The median days on market rose to 32 days, thirteen
days longer than last year. Elevated borrowing costs, economic uncertainty, and limited
affordability continue to influence purchasing decisions. Market conditions vary by price range
and location, with competitively priced, well-maintained homes generally better positioned to
attract buyers. Sellers may need to consider strategic pricing, property preparation, and
concessions to remain competitive. Overall, the market is transitioning toward a more balanced
environment, making accurate pricing and effective marketing increasingly important.

Information provided for this market by Melanie Gamble at 212 Degrees Realty.
Cell Phone: 301-343-8538 | Email: melanie.gamble@212degreesrealtyllc.com
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SO. MARYLAND, MARYLAND
SEPTEMBER 2026
CATEGORIES ;’g;; :::;f:::é Prior Month
ACTIVE LISTINGS 6,564 f 6,009
NEW LISTINGS 3,045 f 2,681
PENDING LISTINGS 904 ‘ 1,012
AVERAGE LIST PRICE $635,958 f $626,702
ACTIVE REO LISTINGS 81 ‘ 87
MONTHS SUPPLY 3.7 f 3
LIST TO SALES PRICE 99.90% f 98.70%
MEDIAN SALES PRICE $499,900 ‘ $500,000
SALES CLOSED 1,554 ‘ 1,742
AVERAGE DAYS ON MARKET 36 f 34

Additional Market Data: The housing market across Prince George’s, Calvert, Charles,
and Montgomery counties is showing signs of moderation as elevated mortgage rates and
affordability challenges weigh on buyer activity. Across the broader region, pending sales
and showing activity have declined, while active listings have increased, giving buyers more
choices and creating greater competition among sellers. Home prices remain generally
resilient, but appreciation is slowing, and market conditions vary by county, neighborhood,
and price range. Economic uncertainty and higher borrowing costs are prompting buyers to
be more selective and cautious. Well-maintained homes priced appropriately for current
market conditions continue to attract interest, while overpriced properties may require price
adjustments, improved marketing, or seller concessions. Overall, the market is becoming
more balanced, making realistic pricing, property preparation, and flexibility increasingly
important for sellers while creating additional negotiating opportunities for buyers.

Information provided for this market by Melanie Gamble at 212 Degrees Realty.
Cell Phone: 301-343-8538 | Email: melanie.gamble@212degreesrealtyllc.com
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DETROIT, MICHIGAN
SEPTEMBER 2026

Sept Increase Prior
CATEGORIES 20F2)6 Decreasé Month
ACTIVE LISTINGS 11,628 4 11,061
NEW LISTINGS 3,478 ‘ 3,631
PENDING LISTINGS 4,043 ‘ 4,383
AVERAGE LIST PRICE $315,000 ; $324,500
ACTIVE REO LISTINGS 204 ¥ 219
MONTHS SUPPLY 3.2 f 3
LIST TO SALES PRICE 99% f 98.7%
MEDIAN SALES PRICE $310,000 ‘ $320,000
SALES CLOSED 3,730 ; 4,031
AVERAGE DAYS ON MARKET 28 ‘ 34

Additional Market Data: The Metro Detroit housing market continued moving toward a
more balanced environment in September. Inventory increased while sales activity slowed,
giving buyers more options heading into the fall. The regional median sales price was
$310,000, down from $320,000 in August but still 5.1% higher than September 2025.
Oakland County recorded a median of $383,500, Macomb reached $281,500 and Wayne
finished at $219,950. Metro Detroit had 3.2 months of inventory, while sellers received an
average of 99.0% of their asking price. Homes averaged 28 days on market. With more
listings available and fewer closings, buyers have additional negotiating room, but well-
priced homes continue to move quickly. Accurate pricing, condition and presentation remain
increasingly important for sellers.

Information provided for this market by Sam Hantosh at REIMAX Team 2000.
Cell Phone: 313-283-2228 | Email: sam.hantosh@gmail.com
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MINNEAPOLIS, MINNESOTA
SEPTEMBER 2026
CATEGORIES ;’g;; :::;f:::é Prior Month
ACTIVE LISTINGS 33,847 4 33,265
NEW LISTINGS 6,319 I 6,205
PENDING LISTINGS nia nia
AVERAGE LIST PRICE $520,211 4 $518,806
ACTIVE REO LISTINGS nla nia
MONTHS SUPPLY 3 3
LIST TO SALES PRICE 99.9% 3 99.9%
MEDIAN SALES PRICE $395,500 3 $405,000
SALES CLOSED 3,784 ¥ 4,352
AVERAGE DAYS ON MARKET 34 4 32

Additional Market Data: Minneapolis homebuyers had more options in September as listings
reached their highest level since 2020. Despite increased inventory, the market remained active,
while price growth slowed, giving buyers slightly more leverage. Minneapolis ranked third among
the nation’s 40 largest housing markets for annual home sales performance, behind Orlando and
San Francisco. Sales declined across all major property types year over year. Condo sales fell
7.8%, single-family home sales dipped 0.3%, and townhome sales declined 0.9%. The median
home sale price rose 1.3% year over year to $405,000, compared with a 2.1% increase nationally
to $395,000. Minneapolis ranked 23rd among the top 40 markets for annual median price growth.
The local median price increased by $5,055, while the national median rose by $8,000.
Minneapolis remained a higher-priced market, with its median sale price 2.5% above the national
median. It ranked 24th among the 40 largest U.S. housing markets by price. September’'s median
price of $405,000 was just below the market’'s peak of $410,000, recorded in June 2026.

Information provided for this market by Scott Rodman at Realty Executives Top Results.
Cell Phone: 612-229-7268 | Email: scott@rodmanhomes.com
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ST. LOUIS, MISSOURI
SEPTEMBER 2026
CATEGORIES ;’g;; :::;f:::é Prior Month
ACTIVE LISTINGS 6,055 ‘ 6,094
NEW LISTINGS 2,483 f 2,392
PENDING LISTINGS 2,321 ¥ 2,369
AVERAGE LIST PRICE $401,706 f $379,461
ACTIVE REO LISTINGS 148 f 130
MONTHS SUPPLY 1.63 ‘ 2.4
LIST TO SALES PRICE 99.5% ‘ 100.43%
MEDIAN SALES PRICE $323,983 f $308,500
SALES CLOSED 3,707 f 2,469
AVERAGE DAYS ON MARKET 40 f 34

Additional Market Data: This past month looks more in line with historical trends. Active
listings, new listings, and pending listings are all relatively stable, with slight increases in
average list prices and median sales prices. Increased interest rates have created some
concern for buyers, as their buying power is not as great. There is a marked change in
showings and interest, a cool down effect and there is a decrease in showings, open house
traffic, and there has been a decrease in offer activity in general. This is in advance of our
typical holiday slow down and usual season changes in the market.

Information provided for this market by Cathy Davis at Mid America Property Partners.
Cell Phone: 314-413-5279 | Email: cdavis@mappreo.com
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LAS VEGAS, NEVADA
SEPTEMBER 2026
CATEGORIES igg; :::;f:::é Prior Month
ACTIVE LISTINGS 11,352 f 10,763
NEW LISTINGS 1,676 ‘ 1,837
PENDING LISTINGS 787 ‘ 915
AVERAGE LIST PRICE $549,000 ‘ $555,000
ACTIVE REO LISTINGS 84 f 73
MONTHS SUPPLY 4 4
LIST TO SALES PRICE 96% 96%
MEDIAN SALES PRICE $470,000 ‘ $475,000
SALES CLOSED 400 ¥ 439
AVERAGE DAYS ON MARKET 47 f 45

Additional Market Data: The Las Vegas market cooled in September, with rising mortgage
rates, fewer sales, and more homes available without offers. Buyers have more choices and
potentially greater negotiating power than they did a year ago. We are seeing more REQO's
being released, | myself have received 4 new REO's in the last 2 weeks.

Information provided for this market by Brandy White Elk at Innovative Real Estate Strategies.
Cell Phone: 702-858-4211 | Email: brandy@iresvegas.com
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NEWARK, NEW JERSEY
SEPTEMBER 2026
CATEGORIES ;g;; :;‘:;f::: Prior Month
ACTIVE LISTINGS 6,500 ‘ 6,585
NEW LISTINGS 2,690 ‘ 2,735
PENDING LISTINGS 3,920 ‘ 4,180
AVERAGE LIST PRICE $733,000 ‘ $735,000
ACTIVE REO LISTINGS 69 f 67
MONTHS SUPPLY 2.9 f 2.8
LIST TO SALES PRICE 102% ‘ 102.3%
MEDIAN SALES PRICE $656,000 f $642,000
SALES CLOSED 2,650 ‘ 2,790
AVERAGE DAYS ON MARKET 42 f 37

Additional Market Data: September 2026 reflected a noticeable seasonal moderation across
Essex, Union, Morris, Somerset, Sussex and Hunterdon counties. Active inventory remained
elevated while new listings, pending activity and closed sales softened as mortgage rates
moved above 7%, increasing affordability pressure and slowing buyer activity. Average supply
increased to approximately 2.9 months and marketing times lengthened, giving buyers
somewhat more negotiating leverage. Despite slower transaction velocity, pricing remained
resilient and well-positioned properties continued to command strong list-to-sale ratios,
particularly in Essex, Morris, Union and Somerset. REO inventory remains a very small
component of overall housing supply, although foreclosure activity continues to trend higher
nationally. As the market moves deeper into fall, higher financing costs, borrower stress, price
reductions and the upstream default pipeline remain important indicators to monitor.

Information provided for this market by Nick Verdi at Keystone Realty Group.
Cell Phone: 973-769-1009 | Email: nick@nickverdi.com
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CATSKILLS REGION, NEW YORK
SEPTEMBER 2026
CATEGORIES ;’g;; :::;f:::é Prior Month
ACTIVE LISTINGS 681 I 723
NEW LISTINGS 126 ¥ 168
PENDING LISTINGS 85 4 70
AVERAGE LIST PRICE $429,000 4 $425,000
ACTIVE REO LISTINGS 1 1
MONTHS SUPPLY 9.33 ‘ 9.9
LIST TO SALES PRICE 98% 4 95.70%
MEDIAN SALES PRICE $400,000 4 $327,500
SALES CLOSED 71 ‘ 84
AVERAGE DAYS ON MARKET 54 54

Additional Market Data: Sullivan County continued to run well behind the Hudson Valley in
September, though with some signs of firming. Active listings fell to 681 from 723 and new
listings dropped to 126 from 168, while new pendings rose to 85 from 70. Closed sales
slipped to 71 from 84. Months supply improved slightly to 9.33 from 9.90 but remains more
than double the Hudson Valley's 4.56, reflecting the Catskills' seasonal and second-home
buyer base. Sellers continued to negotiate: the list-to-sale ratio was 97.9%, up from 95.7%
but still below 100%, and median days on market held at 54, well above the Hudson
Valley's 40. The median sales price rose to $400,000 from $327,500; on a small closed-sale
base this largely reflects mix rather than appreciation. The median list price was steady at
$429,000. REO activity was minimal, with one REO new listing, so distressed inventory is
not a factor.

Information provided for this market by Lee A. Raphael at River Realty Services.
Cell Phone: 914-474-8146 | Email: LRaphael@riverrealty.com
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HUDSON VALLEY REGION, NEW YORK
SEPTEMBER 2026
CATEGORIES 232:; g‘:;f:::é Prior Month
ACTIVE LISTINGS 5,031 f 4,769
NEW LISTINGS 1,930 f 1,627
PENDING LISTINGS 1,140 ¥ 1,268
AVERAGE LIST PRICE $700,720 f $695,112
ACTIVE REO LISTINGS 32 f 27
MONTHS SUPPLY 4.56 f 4.41
LIST TO SALES PRICE 101.60% ‘ 102.6%
MEDIAN SALES PRICE $705,577 ‘ $818,274
SALES CLOSED 1,257 ‘ 1,524
AVERAGE DAYS ON MARKET 40 f 33

Additional Market Data: The Hudson Valley market cooled seasonally in September as supply built
and transaction volume eased. Active listings rose 5.5% to 5,031 and new listings jumped 18.6% to
1,930, while new pendings slipped 10.1% to 1,140 and closed sales fell 17.5% to 1,257. Weighted
months supply edged up to 4.56 from 4.41, signaling slower absorption but a still-balanced market.
Pricing largely held: the weighted list-to-sale ratio was 101.6% and median days on market
lengthened to 40 from 33. The weighted median sales price eased to $705,577, driven mostly by
mix, as Westchester accounted for a smaller share of closings. Westchester remained the tightest
county at 2.55 months of supply and a 105.0% list-to-sale ratio, though its new listings surged to
544. Putnam (102.1%), Dutchess (101.0%) and Rockland (100.8%) also sold above list. Columbia
was the softest at 6.64 months of supply, followed by Ulster at 5.77 and Orange at 5.15, with Orange
and Ulster dipping just below 100% of list. REO new listings totaled 32, led by Orange with 12 and
Westchester with 11, so distressed inventory remains a minor factor.

Information provided for this market by Lee A. Raphael at River Realty Services.
Cell Phone: 914-474-8146 | Email: LRaphael@riverrealty.com



MONTHLY

US

PARTNERS

MARKET TRENDS
NEW YORK, NEW YORK - NASSAU
SEPTEMBER 2026
CATEGORIES ;’g;; g‘:;f:::é Prior Month
ACTIVE LISTINGS 2,769 f 2,723
NEW LISTINGS 1,084 ‘ 1,142
PENDING LISTINGS 827 ‘ 869
AVERAGE LIST PRICE $1,004,598 ‘ $1,015,133
ACTIVE REO LISTINGS 59 f 54
MONTHS SUPPLY 3.3 3.3
LIST TO SALES PRICE 101% ‘ 101.3%
MEDIAN SALES PRICE $830,000 ‘ $880,000
SALES CLOSED 901 ‘ 1,034
AVERAGE DAYS ON MARKET 43 f 40

Additional Market Data: In September, the real estate market across Queens, Nassau,
and Suffolk counties remained resilient, with home prices generally trending upward
compared with last year. Queens continued to see steady demand, although buyers had
somewhat more time to make decisions. Suffolk County showed positive momentum,
supported by continued demand and limited inventory. Nassau County maintained the
highest home values in the region, with prices holding firm despite affordability challenges.
Overall, the Long Island and Queens markets remained competitive, with limited inventory
helping support home values. Well-priced properties continued to attract buyer interest,
while buyers remained selective and mindful of affordability.

Information provided for this market by Todd Yovino at Island Advantage Realty.

Cell Phone: 516-819-7800 | Email: todd@iarny.com
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NEW YORK, NEW YORK - QUEENS
SEPTEMBER 2026
CATEGORIES ;’g;; :::;f:::é Prior Month
ACTIVE LISTINGS 3,951 f 3.844
NEW LISTINGS 1,066 ‘ 1,075
PENDING LISTINGS 608 ‘ 614
AVERAGE LIST PRICE $677,503 f $673,288
ACTIVE REO LISTINGS 65 f 60
MONTHS SUPPLY 6.8 f 6.6
LIST TO SALES PRICE 97.8% f 97.6%
MEDIAN SALES PRICE $653,000 ‘ $665,000
SALES CLOSED 579 f 557
AVERAGE DAYS ON MARKET 77 f 73

Additional Market Data: In September, the real estate market across Queens, Nassau, and
Suffolk counties remained resilient, with home prices generally trending upward compared with last
year. Queens continued to see steady demand, although buyers had somewhat more time to make
decisions. Suffolk County showed positive momentum, supported by continued demand and limited
inventory. Nassau County maintained the highest home values in the region, with prices holding
firm despite affordability challenges. Overall, the Long Island and Queens markets remained
competitive, with limited inventory helping support home values. Well-priced properties continued
to attract buyer interest, while buyers remained selective and mindful of affordability.

Information provided for this market by Todd Yovino at Island Advantage Realty.

Cell Phone: 516-819-7800 | Email: todd@iarny.com
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NEW YORK, NEW YORK - SUFFOLK
SEPTEMBER 2026
CATEGORIES 2;’;; :::;f:::é Prior Month
ACTIVE LISTINGS 3,811 f 3,767
NEW LISTINGS 1,554 f 1,159
PENDING LISTINGS 1,134 ‘ 1,257
AVERAGE LIST PRICE $899,180 f $890,315
ACTIVE REO LISTINGS 91 f 85
MONTHS SUPPLY 3.5 f 3.3
LIST TO SALES PRICE 102.2% ‘ 102.6%
MEDIAN SALES PRICE $725,000 ‘ $735,000
SALES CLOSED 1,224 ‘ 1,345
AVERAGE DAYS ON MARKET 42 f 41

Additional Market Data: In September, the real estate market across Queens, Nassau, and
Suffolk counties remained resilient, with home prices generally trending upward compared with last
year. Queens continued to see steady demand, although buyers had somewhat more time to make
decisions. Suffolk County showed positive momentum, supported by continued demand and limited
inventory. Nassau County maintained the highest home values in the region, with prices holding
firm despite affordability challenges. Overall, the Long Island and Queens markets remained
competitive, with limited inventory helping support home values. Well-priced properties continued
to attract buyer interest, while buyers remained selective and mindful of affordability.

Information provided for this market by Todd Yovino at Island Advantage Realty.

Cell Phone: 516-819-7800 | Email: todd@iarny.com
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PHILADELPHIA, PENNSYLVANIA
SEPTEMBER 2026
CATEGORIES ;’g;; :::;f:::é Prior Month
ACTIVE LISTINGS 11,837 f 11,323
NEW LISTINGS 5,047 f 4,613
PENDING LISTINGS 2,362 ‘ 2,507
AVERAGE LIST PRICE $476,800 f $434,400
ACTIVE REO LISTINGS 397 f 369
MONTHS SUPPLY 2.7 f 2.32
LIST TO SALES PRICE 90% ‘ 94%
MEDIAN SALES PRICE $430,300 ‘ $455,000
SALES CLOSED 2,723 I 3,193
AVERAGE DAYS ON MARKET 26 ‘ 28

Additional Market Data: Home Demand Index for the Philadelphia metro area is down
from last month and below what it was one year ago. Demand by home type in Philadelphia
this period ranges from a high in the entry-level condo tier to a low in the luxury single-family
tier, with most segments softening month over month. The condo tiers continue to screen
strongest, while single-family demand sits lower, a pattern driven by the affordability
advantage condos hold at their price points. Entry single-family remains the most payment-
sensitive tier, and mid-range single-family, luxury single-family, and the
townhouse/rowhouse all easing on the month. Inventory generally sits in the two-to-five-
month range across tiers, keeping the metro balanced-to-soft rather than tight. Inventory is
Increasing, sales prices are decreasing, sales closed are decreasing, REO inventory is
increasing and months in inventory is increasing all confirming a softening in the
Philadelphia metro real estate market.

Information provided for this market by Mitchell Cohen at Premier Real Estate.
Cell Phone: 215-837-3990 | Email: mitchellc@premierreo.net
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SOUTH CENTRAL, PENNSYLVANIA
SEPTEMBER 2026
CATEGORIES ;’g;; :::;f:::é Prior Month
ACTIVE LISTINGS 2,236 f 2,025
NEW LISTINGS 1,857 ‘ 1,977
PENDING LISTINGS 1,598 ‘ 1,711
AVERAGE LIST PRICE $410,457 f $346,687
ACTIVE REO LISTINGS 20 f 19
MONTHS SUPPLY 1.89 ‘ 1.92
LIST TO SALES PRICE 99.3% ‘ 99.5%
MEDIAN SALES PRICE $315,000 ‘ $359,653
SALES CLOSED 1,035 JL 2,071
AVERAGE DAYS ON MARKET 25 f 22

Additional Market Data: The gap between seller and buyer expectations is widening, with
higher list prices, fewer pending and closed sales, and slightly longer marketing times.
Buyer discounts now average 0.7%, yet homes still sell near asking price in under 30 days,
with less than two months of inventory. REO activity remains minimal, with little market
impact. Distressed properties average 41.45% below traditional sale prices, partly reflecting
differences in condition and property characteristics. Data covers Reading, Lancaster,

Lebanon, Harrisburg, and York, PA.

Information provided for this market by Mark Rebert at Berkshire Hathaway Homesale Realty.

Cell Phone: 717-742-0778 | Email: mark@lancohomesale.com
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LEHIGH VALLEY, PENNSYLVANIA
SEPTEMBER 2026
CATEGORIES ;’g;; :::;f:::é Prior Month
ACTIVE LISTINGS 784 f 704
NEW LISTINGS 730 f 546
PENDING LISTINGS 875 4 668
AVERAGE LIST PRICE $553,429 f $440,834
ACTIVE REO LISTINGS 8 ‘ 10
MONTHS SUPPLY 2.22 f 1.92
LIST TO SALES PRICE 100.65% f 100.44%
MEDIAN SALES PRICE $375,050 $375,050
SALES CLOSED 611 ‘ 676
AVERAGE DAYS ON MARKET 23 ¥ 22

Additional Market Data: The market remains stable with a nominal statistical change
month after month. Sellers still hold the upper hand with homes selling for above asking
process in an average of 23 days. Homes have appreciated in value by over 7% year over
year. REO sales remain minimal with no effect on the market. This data covers the counties

of Lehigh and Northampton, PA.

Information provided for this market by Mark Rebert at Berkshire Hathaway Homesale Realty.
Cell Phone: 717-742-0778 | Email: mark@lancohomesale.com
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DALLAS/FT WORTH, TEXAS
SEPTEMBER 2026
CATEGORIES :gg; :;‘:;f:::é Prior Month
ACTIVE LISTINGS 63,413 f 63,020
NEW LISTINGS 19,284 ‘ 19,597
PENDING LISTINGS 5,916 ‘ 6,645
AVERAGE LIST PRICE $444,326 f $427,286
ACTIVE REO LISTINGS 404 ‘ 527
MONTHS SUPPLY 5 5
LIST TO SALES PRICE 100% 100%
MEDIAN SALES PRICE $308,000 f $305,000
SALES CLOSED 11,633 ‘ 12,467
AVERAGE DAYS ON MARKET 57 f 53

Additional Market Data: The Dallas/Fort Worth housing market showed mixed signals in
September 2026, with active listings increasing slightly from 63,020 to 63,413, while new
listings declined to 19,284 and pending sales fell from 6,645 to 5,916. Closed sales
decreased from 12,467 to 11,633, suggesting buyers are becoming more cautious. The
average list price rose from $427,286 to $444,326, while the median sales price increased
modestly to $308,000. Average days on market increased from 53 to 57, indicating homes
are taking longer to sell. Active REO listings declined from 527 to 404. Rising mortgage
rates, which climbed above 7% in September, and ongoing affordability challenges are likely
contributing to softer buyer demand. National trends also show fewer pending sales and
more price reductions as sellers adjust expectations. With more time needed to secure a
buyer, accurate pricing and strategic marketing remain essential in the DFW market.

Information provided for this market by Sharon Bartlett at Seeto Realty.
Cell Phone: 214-914-9272 | Email: sharon@sharonbartlett.com
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HOUSTON, TEXAS
SEPTEMBER 2026
CATEGORIES ;’g;; :::;f:::é Prior Month
ACTIVE LISTINGS 79,280 4 78,001
NEW LISTINGS 27,263 ¥ 27,881
PENDING LISTINGS 5,117 ‘ 5,407
AVERAGE LIST PRICE $355,901 f $348,630
ACTIVE REO LISTINGS 480 ‘ 502
MONTHS SUPPLY 6.5 6.5
LIST TO SALES PRICE 100% 100%
MEDIAN SALES PRICE $212,991 1 $152,100
SALES CLOSED 12,183 ; 13,568
AVERAGE DAYS ON MARKET 77 f 73

Additional Market Data: September brought a rate shock that pushed Greater Houston further
into buyer’s market territory. The 30-year fixed rose every week, from 6.71% on Sept. 3 to 7.03%
by Sept. 24 after the Fed’s Sept. 16 hike, and reached 7.40% in early October, the highest since
late 2023. Higher payments thinned the buyer pool; HAR’s weekly data shows pending contracts
running about 23% below last year, with showings and open house traffic also down. With supply
already at 6.5 months in August, inventory sits above the six-month line that defines a buyer’s
market, so buyers have time, choices and leverage on price, repairs and closing costs. What
buyers want is clear: turnkey, move-in-ready homes with updated kitchens and baths, newer roofs
and HVAC, and manageable insurance and tax costs. Homes that need work sit longer and sell at
steep discounts as investors stay cautious on financing and carrying costs. Sellers who price right
in the first two weeks and show a clean, repaired home still sell; those chasing the market do not.
Expect a slow fourth quarter unless rates ease which is not likely.

Information provided for this market by Derek Montes at Montes & Associates Realty.
Cell Phone: (832) 434-4509 | Email: derekmontesrealestate@gmail.com
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SEATTLE/TACOMA, WASHINGTON
SEPTEMBER 2026
CATEGORIES ;’g;; :::;f:::é Prior Month
ACTIVE LISTINGS 13,799 f 13,269
NEW LISTINGS 3,391 f 3,262
PENDING LISTINGS 2,476 JL 2,683
AVERAGE LIST PRICE $1,007,200 f $759,000
REO LISTINGS 64 f 58
MONTHS SUPPLY 5.32 f 4.56
LIST TO SALES PRICE 98.03% ‘ 98.46%
MEDIAN SALES PRICE $750,000 ‘ $769,000
SALES CLOSED 2,595 ; 2,905
AVERAGE DAYS ON MARKET 50 f 41

Additional Market Data: The Puget Sound real estate market has slowed to a crawl, and the
numbers tell the story! Economic uncertainty, the war in Iran, rising gas prices, persistent
inflation, and elevated mortgage rates have buyers nervous and sitting on the sidelines.
Inventory has surged 24.5% year-over-year, while pending sales have fallen 15.1%. Even more
concerning, scheduled showings are DOWN 12.9%, and keybox openings have declined 6.5%.
Buyers aren't just hesitant to make offers; fewer are even looking at homes! After 39 years in
real estate and mortgage lending, I've learned that uncertainty can paralyze a market faster
than almost anything else. Sellers are competing for fewer active buyers, homes are sitting
longer, and pricing strategy has never been more critical. But here's the opportunity: Buyers
who CAN act have more choices and negotiating leverage than they've enjoyed in years.
Sellers must recognize that yesterday's pricing strategies won't necessarily work in today's
market. The market isn't dead. It's waiting for confidence to return. And those who adapt will
win!

Information provided for this market by Ed Laine at eXp Realty, LLC.
Cell Phone: 206-229-5515 | Email: ed.laine@exprealty.com
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WASHINGTON, DC

SEPTEMBER 2026
CATEGORIES ;’g;; g‘:;f:::é Prior Month
ACTIVE LISTINGS 3,289 f 2749
NEW LISTINGS 1,438 f 788
PENDING LISTINGS 230 f 223
AVERAGE LIST PRICE $811,619 f $756,466
ACTIVE REO LISTINGS 70 ‘ 71
MONTHS SUPPLY 7.3 f 4.4
LIST TO SALES PRICE 97.90% ‘ 98.50%
MEDIAN SALES PRICE $656,500 ‘ $675,000
SALES CLOSED 402 ¥ 446
AVERAGE DAYS ON MARKET 46 ‘ 53

Additional Market Data: The Washington, DC housing market is experiencing slower
buyer activity and increased competition among sellers. In September 2026, the median
sold price was approximately $660,000, down 2.9% year-over-year, while closed sales
declined 6.8%. Active listings increased 1.1%, giving buyers more options and greater
negotiating leverage. Higher mortgage rates, affordability challenges, economic uncertainty,
and changing buyer confidence are contributing to the slower pace. Properties that are
overpriced or need significant repairs may experience longer marketing periods or require
price reductions and seller concessions. Well-maintained, competitively priced homes in
desirable locations continue to attract interest. Overall, accurate pricing, effective marketing,
and flexibility with terms and incentives are increasingly important to achieving a successful
sale in the current market.

Information provided for this market by Melanie Gamble at 212 Degrees Realty.
Cell Phone: 301-343-8538 | Email: melanie.gamble@212degreesrealtyllc.com
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	MARKET AREAS
	AREA
	COUNTIES INCLUDED
	PROVIDED BY
	Phoenix, AZ
	Maricopa, Pinal
	Ramiro Gonzalez

	Orange County, CA
	Orange
	Jennifer Blake

	Los Angeles, CA
	Los Angeles
	Jeff Russell

	Riverside/
	San Bernardino, CA
	Riverside, San Bernardino
	Monica Hill

	Sacramento, CA
	El Dorado, Placer, Sacramento, Yolo
	Serina Lowden

	San Diego
	San Diego
	Joe Gummerson

	San Francisco, CA
	Alameda, Contra Costa, Marin, San Francisco, San Mateo
	Anh Pham

	Deltona-Daytona-Ormond, FL
	Flagler, Volusia
	David Petkovsek

	Miami, FL
	(Single Family-Detached)
	Broward, Miami-Dade, Palm Beach
	(Single Family-Detached)
	Eddie Blanco
	Miami, FL
	(Townhomes/Condos)

	Broward, Miami-Dade, Palm Beach
	(Townhomes/Condos)
	Eddie Blanco

	Orlando, FL
	Lake, Orange, Osceola, Seminole
	Joe Doher

	Tallahassee, FL
	Gadsden, Jefferson, Leon, Wakulla
	Danielle Galvin



	MARKET AREAS
	AREA
	COUNTIES INCLUDED
	PROVIDED BY
	Tampa Bay, FL
	Chicago, IL
	Baltimore, MD
	So. Maryland, MD
	Detroit, MI
	Minneapolis, MN
	St. Louis, MO
	Las Vegas, NV
	Newark, NJ


	MONTHLY
	MARKET TRENDS
	PHOENIX, ARIZONA
	SEPTEMBER 2026
	CATEGORIES
	Sept
	2026
	Increase/
	Decrease
	Prior Month

	ACTIVE LISTINGS
	21,900

	NEW LISTINGS
	8,409

	PENDING LISTINGS
	5,376

	AVERAGE LIST PRICE
	$588,545

	REO LISTINGS
	190

	MONTHS SUPPLY
	4.33

	LIST TO SALES PRICE
	94.74%

	MEDIAN SALES PRICE
	$475,000

	SALES CLOSED
	7,336

	AVERAGE DAYS ON MARKET
	Information provided for this market by Ramiro Gonzalez at Prestige Realty.



	MONTHLY
	MARKET TRENDS
	ORANGE COUNTY, CALIFORNIA
	SEPTEMBER 2026
	CATEGORIES
	Sept
	2026
	Increase/
	Decrease
	Prior Month

	ACTIVE LISTINGS
	4,608

	NEW LISTINGS
	1,414

	PENDING LISTINGS
	732

	AVERAGE LIST PRICE
	$1,290,000

	REO LISTINGS
	MONTHS SUPPLY
	LIST TO SALES PRICE
	99%

	MEDIAN SALES PRICE
	$1,225,000

	SALES CLOSED
	1,610

	AVERAGE DAYS ON MARKET
	Additional Market Data: Overall prediction headed into late 2026 and early 2027, is a transition into “predictable stability”. With a seasonal slowdown, leveling prices and historic low transaction volumes. Most homeowners enjoying a 4% or lower interest rates, are staying put.  Experts predict 1%-3.9% growth, in 2027.
	Information provided for this market by Jennifer Blake at LuXre Realty.



	MONTHLY
	MARKET TRENDS
	LOS ANGELES, CALIFORNIA
	SEPTEMBER 2026
	CATEGORIES
	Sept
	2026
	Increase/
	Decrease
	Prior Month

	ACTIVE LISTINGS
	56,406

	NEW LISTINGS
	6,193

	PENDING LISTINGS
	1,283

	AVERAGE LIST PRICE
	$1,806,643

	ACTIVE REO LISTINGS
	MONTHS SUPPLY
	LIST TO SALES PRICE
	75%

	MEDIAN SALES PRICE
	$915,000

	SALES CLOSED
	3,711

	AVERAGE DAYS ON MARKET
	Information provided for this market by Jeff Russell at Russell Realty Group.



	MONTHLY
	MARKET TRENDS
	SAN DIEGO, CALIFORNIA
	SEPTEMBER 2026
	CATEGORIES
	Sept
	2026
	Increase/
	Decrease
	Prior Month

	ACTIVE LISTINGS
	NEW LISTINGS
	PENDING LISTINGS
	AVERAGE LIST PRICE
	ACTIVE REO LISTINGS
	MONTHS SUPPLY
	LIST TO SALES PRICE
	MEDIAN SALES PRICE
	SALES CLOSED
	AVERAGE DAYS ON MARKET
	Additional Market Data:There were a several dramatic moves by the market indicators in September. The Average Listing Price jumped 8% month over month, to $1,669,839, as more high-end homeowners listed homes for sale. The other indicator was the number of Homes Sold, which hit an 8 month low and was down more than 9% month over month. Pending Sales also saw a 9% drop month over month. The spike in interest rates likely contributed to the recent declines, as potential Home Buyers saw their potential monthly payment rise to unaffordable levels.
	A recent reporting challenge, is the data for List to Sales Price, which relies on Real Estate Agents to properly report Concessions and Buyer's Agent Commissions. The List to Sales Price and Closing Prices, are likely softer than the numbers indicate.
	The Takeaway - Buyer demand is slowing down, as elevated interest rates are strangling household budgets. Be careful using backward looking data when setting list prices.
	Information provided for this market by Joe Gummerson at Joseph Gummerson, Broker.




	MONTHLY
	MARKET TRENDS
	SACRAMENTO, CALIFORNIA
	SEPTEMBER 2026
	CATEGORIES
	Sept
	2026
	Increase/
	Decrease
	*Prior Month

	ACTIVE LISTINGS
	NEW LISTINGS
	PENDING LISTINGS
	AVERAGE LIST PRICE
	ACTIVE REO LISTINGS
	MONTHS SUPPLY
	LIST TO SALES PRICE
	MEDIAN SALES PRICE
	SALES CLOSED
	AVERAGE DAYS ON MARKET
	Additional Market Data:  The four-county area (El Dorado, Placer, Sacramento and Yolo) is balanced to slightly seller-favorable, with conditions varying by county. Median sales prices are approximately $740,000 in El Dorado, $685,000 in Placer and Yolo, and $560,000 in Sacramento. Sacramento County has the tightest supply at about 2.4 months, while Placer, Yolo and especially El Dorado carry higher inventory, giving buyers more negotiating room there. Homes are selling at roughly 98-99% of list price, with Sacramento County marketing times around 38 days. Factors influencing the data include mortgage rates in the mid-6% range limiting affordability, low new-listing volume, and steady demand from buyers seeking value in the more affordable Sacramento market. Updated, move-in ready homes sell fastest, while dated homes or those with open repairs take longer and require price flexibility.
	Information provided for this market by Serina Lowden at All City Homes.
	Cell Phone: 209-304-5841 | Email: serina@serinalowden.com




	MONTHLY
	MARKET TRENDS
	SAN FRANCISCO, CALIFORNIA
	SEPTEMBER 2026
	CATEGORIES
	Sept
	2026
	Increase/
	Decrease
	Prior Month

	ACTIVE LISTINGS
	NEW LISTINGS
	PENDING LISTINGS
	AVERAGE LIST PRICE
	ACTIVE REO LISTINGS
	MONTHS SUPPLY
	LIST TO SALES PRICE
	MEDIAN SALES PRICE
	SALES CLOSED
	AVERAGE DAYS ON MARKET
	Additional Market Data: The Bay Area housing market remained resilient in September 2026, but conditions varied considerably by location, property type, price range, and condition. Well-priced, move-in-ready single-family homes continued to attract strong buyer interest, while overpriced properties, homes requiring substantial repairs, and certain condominium segments faced greater pricing pressure. The market also demonstrated its typical seasonal transition from summer into fall. However, September was not uniformly slow. Limited housing inventory continued to support values in many desirable neighborhoods, even as affordability constraints made buyers increasingly selective. High-income demand, including buyers associated with the technology and AI industries, continued to support portions of San Francisco's upper-end housing market.
	Information provided for this market by Anh Pham at SkyGroup Realty Inc.




	MONTHLY
	MARKET TRENDS
	DELTONA-DAYTONA-ORMOND,
	FLORIDA
	SEPTEMBER 2026
	CATEGORIES
	Sept
	2026
	Increase/
	Decrease
	Prior Month

	ACTIVE LISTINGS
	4,821

	NEW LISTINGS
	1,270

	PENDING LISTINGS
	1,127

	AVERAGE LIST PRICE
	$487,482

	ACTIVE REO LISTINGS
	MONTHS SUPPLY
	5.54

	LIST TO SALES PRICE
	98.1%

	MEDIAN SALES PRICE
	$351,000

	SALES CLOSED
	870

	AVERAGE DAYS ON MARKET
	Information provided for this market by David Petkovsek at Realty Exchange LLC.
	Cell Phone: (386) 627-3182 | Email: dave@realtyexchangefl.com



	MONTHLY
	MARKET TRENDS
	TAMPA BAY, FLORIDA
	SEPTEMBER 2026
	CATEGORIES
	Sept
	2026
	Increase/
	Decrease
	Prior Month

	ACTIVE LISTINGS
	NEW LISTINGS
	PENDING LISTINGS
	AVERAGE LIST PRICE
	ACTIVE REO LISTINGS
	MONTHS SUPPLY
	LIST TO SALES PRICE
	MEDIAN SALES PRICE
	SALES CLOSED
	AVERAGE DAYS ON MARKET
	Additional Market Data: The Pinellas, Hillsborough and Pasco residential markets remain active, with buyers having time to compare options and negotiate. September 2026 reports showed 24,687 active listings across the three counties. Single-family homes typically reached contract in 35–43 days, while condos and townhomes took 48–74 days. Inventory levels, property condition, location and pricing influence market performance, with condo association costs and ownership expenses also affecting buyer decisions. Luxury listings raise average asking prices, while changes in the mix of homes sold can shift median sale prices without indicating an equal change in every property’s value. Competitive pricing and strong presentation remain important for sellers.
	Information provided for this market by Peter Chicouris at Equity Realty Suncoast.
	Cell Phone: 727-410-7064 | Email: pgc@equityrealtyinc.com




	MONTHLY
	MARKET TRENDS
	BALTIMORE, MARYLAND
	SEPTEMBER 2026
	CATEGORIES
	Sept
	2026
	Increase/
	Decrease
	Prior Month

	ACTIVE LISTINGS
	NEW LISTINGS
	PENDING LISTINGS
	AVERAGE LIST PRICE
	ACTIVE REO LISTINGS
	MONTHS SUPPLY
	LIST TO SALES PRICE
	MEDIAN SALES PRICE
	SALES CLOSED
	AVERAGE DAYS ON MARKET
	Additional Market Data:  The Baltimore MSA housing market is showing signs of cooling as affordability challenges and rising mortgage rates weigh on buyer activity. In September 2026, the median sold price was $445,000, unchanged from a year ago. New pending sales declined 14.9% year-over-year, while showing activity fell 12.5%, indicating reduced buyer engagement. Active listings increased 21.2% year-over-year, providing buyers with more choices and increasing competition among sellers. The median days on market rose to 32 days, thirteen days longer than last year. Elevated borrowing costs, economic uncertainty, and limited affordability continue to influence purchasing decisions. Market conditions vary by price range and location, with competitively priced, well-maintained homes generally better positioned to attract buyers. Sellers may need to consider strategic pricing, property preparation, and concessions to remain competitive. Overall, the market is transitioning toward a more balanced environment, making accurate pricing and effective marketing increasingly important.
	Information provided for this market by Melanie Gamble at 212 Degrees Realty.




	MONTHLY
	MARKET TRENDS
	SO. MARYLAND, MARYLAND
	SEPTEMBER 2026
	CATEGORIES
	Sept
	2026
	Increase/
	Decrease
	Prior Month

	ACTIVE LISTINGS
	NEW LISTINGS
	PENDING LISTINGS
	AVERAGE LIST PRICE
	ACTIVE REO LISTINGS
	MONTHS SUPPLY
	LIST TO SALES PRICE
	MEDIAN SALES PRICE
	SALES CLOSED
	AVERAGE DAYS ON MARKET
	Additional Market Data: The housing market across Prince George’s, Calvert, Charles, and Montgomery counties is showing signs of moderation as elevated mortgage rates and affordability challenges weigh on buyer activity. Across the broader region, pending sales and showing activity have declined, while active listings have increased, giving buyers more choices and creating greater competition among sellers. Home prices remain generally resilient, but appreciation is slowing, and market conditions vary by county, neighborhood, and price range. Economic uncertainty and higher borrowing costs are prompting buyers to be more selective and cautious. Well-maintained homes priced appropriately for current market conditions continue to attract interest, while overpriced properties may require price adjustments, improved marketing, or seller concessions. Overall, the market is becoming more balanced, making realistic pricing, property preparation, and flexibility increasingly important for sellers while creating additional negotiating opportunities for buyers.
	Information provided for this market by Melanie Gamble at 212 Degrees Realty.




	MONTHLY
	MARKET TRENDS
	MINNEAPOLIS, MINNESOTA
	SEPTEMBER 2026
	CATEGORIES
	Sept
	2026
	Increase/
	Decrease
	Prior Month

	ACTIVE LISTINGS
	NEW LISTINGS
	PENDING LISTINGS
	AVERAGE LIST PRICE
	ACTIVE REO LISTINGS
	MONTHS SUPPLY
	LIST TO SALES PRICE
	MEDIAN SALES PRICE
	SALES CLOSED
	AVERAGE DAYS ON MARKET
	Additional Market Data: Minneapolis homebuyers had more options in September as listings reached their highest level since 2020. Despite increased inventory, the market remained active, while price growth slowed, giving buyers slightly more leverage. Minneapolis ranked third among the nation’s 40 largest housing markets for annual home sales performance, behind Orlando and San Francisco. Sales declined across all major property types year over year. Condo sales fell 7.8%, single-family home sales dipped 0.3%, and townhome sales declined 0.9%.  The median home sale price rose 1.3% year over year to $405,000, compared with a 2.1% increase nationally to $395,000. Minneapolis ranked 23rd among the top 40 markets for annual median price growth. The local median price increased by $5,055, while the national median rose by $8,000.  Minneapolis remained a higher-priced market, with its median sale price 2.5% above the national median. It ranked 24th among the 40 largest U.S. housing markets by price. September’s median price of $405,000 was just below the market’s peak of $410,000, recorded in June 2026.
	Information provided for this market by Scott Rodman at Realty Executives Top Results.




	MONTHLY
	MARKET TRENDS
	NEWARK, NEW JERSEY
	SEPTEMBER 2026
	CATEGORIES
	Sept
	2026
	Increase/
	Decrease
	Prior Month

	ACTIVE LISTINGS
	NEW LISTINGS
	PENDING LISTINGS
	AVERAGE LIST PRICE
	ACTIVE REO LISTINGS
	MONTHS SUPPLY
	LIST TO SALES PRICE
	MEDIAN SALES PRICE
	SALES CLOSED
	AVERAGE DAYS ON MARKET
	Additional Market Data:  September 2026 reflected a noticeable seasonal moderation across Essex, Union, Morris, Somerset, Sussex and Hunterdon counties. Active inventory remained elevated while new listings, pending activity and closed sales softened as mortgage rates moved above 7%, increasing affordability pressure and slowing buyer activity. Average supply increased to approximately 2.9 months and marketing times lengthened, giving buyers somewhat more negotiating leverage. Despite slower transaction velocity, pricing remained resilient and well-positioned properties continued to command strong list-to-sale ratios, particularly in Essex, Morris, Union and Somerset. REO inventory remains a very small component of overall housing supply, although foreclosure activity continues to trend higher nationally. As the market moves deeper into fall, higher financing costs, borrower stress, price reductions and the upstream default pipeline remain important indicators to monitor.
	Information provided for this market by Nick Verdi at Keystone Realty Group.




	MONTHLY
	MARKET TRENDS
	CATSKILLS REGION, NEW YORK
	SEPTEMBER 2026
	CATEGORIES
	Sept
	2026
	Increase/
	Decrease
	Prior Month

	ACTIVE LISTINGS
	NEW LISTINGS
	PENDING LISTINGS
	AVERAGE LIST PRICE
	ACTIVE REO LISTINGS
	MONTHS SUPPLY
	LIST TO SALES PRICE
	MEDIAN SALES PRICE
	SALES CLOSED
	AVERAGE DAYS ON MARKET
	Additional Market Data: Sullivan County continued to run well behind the Hudson Valley in September, though with some signs of firming. Active listings fell to 681 from 723 and new listings dropped to 126 from 168, while new pendings rose to 85 from 70. Closed sales slipped to 71 from 84. Months supply improved slightly to 9.33 from 9.90 but remains more than double the Hudson Valley's 4.56, reflecting the Catskills' seasonal and second-home buyer base. Sellers continued to negotiate: the list-to-sale ratio was 97.9%, up from 95.7% but still below 100%, and median days on market held at 54, well above the Hudson Valley's 40. The median sales price rose to $400,000 from $327,500; on a small closed-sale base this largely reflects mix rather than appreciation. The median list price was steady at $429,000. REO activity was minimal, with one REO new listing, so distressed inventory is not a factor.
	Information provided for this market by Lee A. Raphael at River Realty Services.




	MONTHLY
	MARKET TRENDS
	HUDSON VALLEY REGION, NEW YORK
	SEPTEMBER 2026
	CATEGORIES
	Sept
	2026
	Increase/
	Decrease
	Prior Month

	ACTIVE LISTINGS
	NEW LISTINGS
	PENDING LISTINGS
	AVERAGE LIST PRICE
	ACTIVE REO LISTINGS
	MONTHS SUPPLY
	LIST TO SALES PRICE
	MEDIAN SALES PRICE
	SALES CLOSED
	AVERAGE DAYS ON MARKET
	Additional Market Data:  The Hudson Valley market cooled seasonally in September as supply built and transaction volume eased. Active listings rose 5.5% to 5,031 and new listings jumped 18.6% to 1,930, while new pendings slipped 10.1% to 1,140 and closed sales fell 17.5% to 1,257. Weighted months supply edged up to 4.56 from 4.41, signaling slower absorption but a still-balanced market. Pricing largely held: the weighted list-to-sale ratio was 101.6% and median days on market lengthened to 40 from 33. The weighted median sales price eased to $705,577, driven mostly by mix, as Westchester accounted for a smaller share of closings. Westchester remained the tightest county at 2.55 months of supply and a 105.0% list-to-sale ratio, though its new listings surged to 544. Putnam (102.1%), Dutchess (101.0%) and Rockland (100.8%) also sold above list. Columbia was the softest at 6.64 months of supply, followed by Ulster at 5.77 and Orange at 5.15, with Orange and Ulster dipping just below 100% of list. REO new listings totaled 32, led by Orange with 12 and Westchester with 11, so distressed inventory remains a minor factor.
	Information provided for this market by Lee A. Raphael at River Realty Services.
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	Additional Market Data: In September, the real estate market across Queens, Nassau, and Suffolk counties remained resilient, with home prices generally trending upward compared with last year. Queens continued to see steady demand, although buyers had somewhat more time to make decisions. Suffolk County showed positive momentum, supported by continued demand and limited inventory. Nassau County maintained the highest home values in the region, with prices holding firm despite affordability challenges. Overall, the Long Island and Queens markets remained competitive, with limited inventory helping support home values. Well-priced properties continued to attract buyer interest, while buyers remained selective and mindful of affordability.
	Information provided for this market by Todd Yovino at Island Advantage Realty.
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	Additional Market Data: In September, the real estate market across Queens, Nassau, and Suffolk counties remained resilient, with home prices generally trending upward compared with last year. Queens continued to see steady demand, although buyers had somewhat more time to make decisions. Suffolk County showed positive momentum, supported by continued demand and limited inventory. Nassau County maintained the highest home values in the region, with prices holding firm despite affordability challenges. Overall, the Long Island and Queens markets remained competitive, with limited inventory helping support home values. Well-priced properties continued to attract buyer interest, while buyers remained selective and mindful of affordability.
	Information provided for this market by Todd Yovino at Island Advantage Realty.
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	Additional Market Data: In September, the real estate market across Queens, Nassau, and Suffolk counties remained resilient, with home prices generally trending upward compared with last year. Queens continued to see steady demand, although buyers had somewhat more time to make decisions. Suffolk County showed positive momentum, supported by continued demand and limited inventory. Nassau County maintained the highest home values in the region, with prices holding firm despite affordability challenges. Overall, the Long Island and Queens markets remained competitive, with limited inventory helping support home values. Well-priced properties continued to attract buyer interest, while buyers remained selective and mindful of affordability.
	Information provided for this market by Todd Yovino at Island Advantage Realty.
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	Additional Market Data:  The market remains stable with a nominal statistical change month after month. Sellers still hold the upper hand with homes selling for above asking process in an average of 23 days. Homes have appreciated in value by over 7% year over year. REO sales remain minimal with no effect on the market. This data covers the counties of Lehigh and Northampton, PA.
	Information provided for this market by Mark Rebert at Berkshire Hathaway Homesale Realty.
	Cell Phone: 717-742-0778 | Email: mark@lancohomesale.com
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	Additional Market Data: The Dallas/Fort Worth housing market showed mixed signals in September 2026, with active listings increasing slightly from 63,020 to 63,413, while new listings declined to 19,284 and pending sales fell from 6,645 to 5,916. Closed sales decreased from 12,467 to 11,633, suggesting buyers are becoming more cautious. The average list price rose from $427,286 to $444,326, while the median sales price increased modestly to $308,000. Average days on market increased from 53 to 57, indicating homes are taking longer to sell. Active REO listings declined from 527 to 404. Rising mortgage rates, which climbed above 7% in September, and ongoing affordability challenges are likely contributing to softer buyer demand. National trends also show fewer pending sales and more price reductions as sellers adjust expectations. With more time needed to secure a buyer, accurate pricing and strategic marketing remain essential in the DFW market.
	Information provided for this market by Sharon Bartlett at Seeto Realty.
	Cell Phone: 214-914-9272 | Email: sharon@sharonbartlett.com
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	Additional Market Data: September brought a rate shock that pushed Greater Houston further into buyer’s market territory. The 30-year fixed rose every week, from 6.71% on Sept. 3 to 7.03% by Sept. 24 after the Fed’s Sept. 16 hike, and reached 7.40% in early October, the highest since late 2023. Higher payments thinned the buyer pool; HAR’s weekly data shows pending contracts running about 23% below last year, with showings and open house traffic also down. With supply already at 6.5 months in August, inventory sits above the six-month line that defines a buyer’s market, so buyers have time, choices and leverage on price, repairs and closing costs. What buyers want is clear: turnkey, move-in-ready homes with updated kitchens and baths, newer roofs and HVAC, and manageable insurance and tax costs. Homes that need work sit longer and sell at steep discounts as investors stay cautious on financing and carrying costs. Sellers who price right in the first two weeks and show a clean, repaired home still sell; those chasing the market do not. Expect a slow fourth quarter unless rates ease which is not likely.
	Information provided for this market by Derek Montes at Montes & Associates Realty.
	Cell Phone: (832) 434-4509 | Email: derekmontesrealestate@gmail.com
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	Additional Market Data:  The Washington, DC housing market is experiencing slower buyer activity and increased competition among sellers. In September 2026, the median sold price was approximately $660,000, down 2.9% year-over-year, while closed sales declined 6.8%. Active listings increased 1.1%, giving buyers more options and greater negotiating leverage. Higher mortgage rates, affordability challenges, economic uncertainty, and changing buyer confidence are contributing to the slower pace. Properties that are overpriced or need significant repairs may experience longer marketing periods or require price reductions and seller concessions. Well-maintained, competitively priced homes in desirable locations continue to attract interest. Overall, accurate pricing, effective marketing, and flexibility with terms and incentives are increasingly important to achieving a successful sale in the current market.
	Information provided for this market by Melanie Gamble at 212 Degrees Realty.
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	LPT Realty LLC
	(206) 261-2838
	maggie@hellickson.com
	KENT, WASHINGTON


	BROKER MEMBERS
	AUSTIN HELLICKSON
	LPT Realty LLC
	(206) 940-0942
	austin@hellickson.com
	PUYALLUP, WASHINGTON


	ED LAINE
	USREOP Lead Regional Rep.
	eXp Realty, LLC
	(206) 229-5515
	ed.laine@exprealty.com
	SEATTLE, WASHINGTON


	JAMES CLIFFORD
	Washington Realty Group
	(253) 732-9400
	jimcliﬀord@wrgpra.com
	SUMNER, WASHINGTON


	JARYD RUFFNER
	eXp Realty
	(253) 686-6356
	jarydruﬀner@gmail.com
	TACOMA, WASHINGTON


	JAMES HARRIS
	Vylla Home
	(262) 309-7803
	reo.wisconsin@gmail.com
	MILWAUKEE, WISCONSIN


	PROPERTY PRESERVATION MEMBERS
	ERICA STUART
	C & O Services
	EDGEWATER, MARYLAND


	ROBERT EVANGELISTA
	Certiﬁed Management
	& Maintenance Corp
	BROOKLYN, NEW YORK


	EXECUTIVE DIRECTOR OF OPERATIONS
	SHARON BARTLETT
	US REO Partners
	MCKINNEY, TEXAS



