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MONTHLY us

MARKET TRENDS PARTNERS
ORANGE COUNTY, CALIFORNIA
OCTOBER 2025
Categories 2%0; 5 ::::::as:é Prior Month
ACTIVE LISTINGS 4,561 ‘ 7,903
NEW LISTINGS 1,163 f 580
AVERAGE LIST PRICE $1,250,000 f $1,171,000
MONTHS SUPPLY 3.9 f 3.4
LIST TO SALES PRICE 97.6% ‘ 98.50%
MEDIAN SALES PRICE $1,200,000 ‘ 1,299,000
SALES CLOSED 1,672 ; 1,881
AVERAGE DAYS ON MARKET 72 f 34

Additional Market Data: Currently, Orange County prices are 176% higher than the
national average. The cost of living is 60% higher than the national average. Median days
on the market is 49. Under $1 Million 40 days. $1-2 Million is 40 days, $2Mil, and above are
70 days. On average, homes sold for 2.4% less than the asking price. FHFA is expected to
raise the conforming loan rates, from $806,500.00- to $832,000.00.

Information provided for this market by Jennifer Blake at LuXre Realty.
Cell Phone: 949-463-0626 | Email: jblake4re@aol.com
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MARKET TRENDS EARTIVERS
LOS ANGELES, CALIFORNIA
OCTOBER 2025
Categories 2%;; ::::::as:é Prior Month
ACTIVE LISTINGS 52,592 ‘ 53,108
NEW LISTINGS 6,069 ‘ 6,249
AVERAGE LIST PRICE $1,811,056 ‘ $1,825,182
MONTHS SUPPLY 12 ‘ 13
LIST TO SALES PRICE 73% f 71%
MEDIAN SALES PRICE $900,000 ‘ $905,000
SALES CLOSED 4,241 f 4,062
AVERAGE DAYS ON MARKET 44 ‘ 45

Additional Market Data: October in Los Angeles County reflected a steady yet slightly cooling
market. Active listings dipped marginally to 52,592, with new listings easing to 6,069, down about 3
percent from September. Months of supply tightened to 12 from 13, while marketing time improved
slightly to an average of 44 days, up from 45. Closed sales rose modestly to 4,241, up roughly 4
percent month over month, showing sustained buyer activity despite limited inventory. The sale-to-list
price ratio ticked up to 73 percent from 71 percent, suggesting some narrowing in negotiation
spreads. Pricing remained largely stable, with the median sales price at $900,000, a minor dip from
September’s $905,000. Meanwhile, the average list price eased slightly to $1,811,056, pointing to a
mix of steady mid-range sales and tempered high-end activity. Overall, October’'s numbers indicate a
balanced market with gradual adjustments, steady demand, mild listing declines, and pricing that
continues to hover near record levels.

October saw 20 new REO properties listed and 14 REQO’s sold, with trustee sales yielding 17 3rd
party purchases and 35 went REO.

Information provided for this market by Jeff Russell at Russell Realty Group.
Cell Phone: (949) 200-7055 | Email: rrg@russellrealtygrp.com
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MARKET TRENDS
RIVERSIDE/SAN BERNARDINO, CALIFORNIA

OCTOBER 2025
Categories 2%;; ::::::as:é Prior Month
ACTIVE LISTINGS 17,788 ‘ 18,213
NEW LISTINGS 797 ‘ 829
AVERAGE LIST PRICE $640,262 ‘ $642,865
MONTHS SUPPLY 6 6
LIST TO SALES PRICE 96% 96%
MEDIAN SALES PRICE $572,921 ‘ $579,387
SALES CLOSED 4,034 f 3,335
AVERAGE DAYS ON MARKET 60 f 59

Additional Market Data: In October, both Riverside County and San Bernardino County
continued shifting toward a more balanced and deliberate real estate environment. Compared to
September, buyer activity remained steady but more cautious, leading to longer days on market
and a slower pace overall. Pricing held relatively stable, though subtle softening is emerging as
sellers adjust to affordability challenges and higher interest rates. Inventory levels also continued to
normalize, giving buyers more breathing room. The recent federal government shutdown added
another layer of uncertainty, causing brief delays in loan processing and dampening buyer
confidence, which likely contributed to the slower movement we're seeing. Overall, the region is
transitioning from an overheated seller’'s market to a more level playing field where strategic pricing
and strong marketing matter more than ever.

Information provided for this market by Monica Hill at MVP Real Estate & Investments.
Cell Phone: 951-834-8687 | Email: MVP4RealEstate@gmail.com
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PARTNERS
MARKET TRENDS
SACRAMENTO, CALIFORNIA
OCTOBER 2025
Categories 23((;2; :;::::::é Prior Month
ACTIVE LISTINGS 4,389 ‘ 4,865
NEW LISTINGS 1,334 f 1,310
AVERAGE LIST PRICE $656,000 f $624,000
MONTHS SUPPLY 2.65 ‘ 3.5
LIST TO SALES PRICE 98% 98%
MEDIAN SALES PRICE $625,000 ‘ $628,000
SALES CLOSED 1,854 ¥ 1,877
AVERAGE DAYS ON MARKET 57 ‘ 39

Additional Market Data: The regional market across El Dorado, Placer, Sacramento, and Yolo
Counties remains moderately active, though showing signs of stabilization as inventory levels rise
slightly. The average months of supply is approximately 2.6 months, indicating a market that still
favors sellers but with improving balance. Average list price is around $656,000, with median sales
prices ranging from $550,000 to $660,000 depending on location and property type. The average
days on market is approximately 57 days, reflecting longer marketing times as buyers adjust to
higher interest rates.

Demand remains strongest for updated, move-in-ready homes priced competitively under the county
medians. Homes requiring repairs or cosmetic updates tend to experience longer market times and
more negotiation on price. Overall, the four-county area continues to show steady buyer activity,
supported by limited housing supply, stable employment, and continued migration from urban
centers seeking affordable suburban living.

Information provided for this market by Serina Lowden at All City Homes.
Cell Phone: 209-304-5841 | Email: serina@serinalowden.com
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PARTNERS
MARKET TRENDS
SAN DIEGO, CALIFORNIA

OCTOBER 2025
Categories 2%;; ::::::as:é Prior Month
ACTIVE LISTINGS 5,623 ; 5,689
NEW LISTINGS 1,001 ‘ 1614
AVERAGE LIST PRICE $1,209,995 f $1,105,000
MONTHS SUPPLY 4 4
LIST TO SALES PRICE 98% 98%
MEDIAN SALES PRICE $999,900 ‘ $1,000,500
SALES CLOSED 1,435 f 1,344
AVERAGE DAYS ON MARKET 33 33

Additional Market Data: Active listings held steady this month, even as new listings
dropped sharply—a typical seasonal pattern. With roughly four months of supply and a list-
to-sale ratio near 98%, the market remains balanced but cautious. The headline story is the
median sales price dipping below $1,000,000 for the first time in quite some time, signaling
a subtle shift in buyer sentiment and affordability. The recent government shutdown has
added friction, particularly in our military-driven economy, delaying some VA transactions
and relocations. Homes priced above $1M are now taking longer to sell, while value-priced
listings continue to move when properly presented. Overall, sellers are adjusting
expectations, buyers are selective, and San Diego appears to be settling into a slower,
more measured pace as we move into winter.

Information provided for this market by Joe Gummerson at Joseph Gummerson, Broker.
Cell Phone: 619-347-7027 | Email: joegummerson@gmail.com



MO“"‘“.Y gERTNERS
MARKET TRENDS
SAN FRANCISCO, CALIFORNIA
OCTOBER 2025
Categories 200c2t 5 :;‘:crf::seé Prior Month
ACTIVE LISTINGS 6,045 f 8,830
NEW LISTINGS 2,875 ‘ 3,284
AVERAGE LIST PRICE $1,476,626 ‘ $1,514,698
MONTHS SUPPLY 1.95 ‘ 3.1
LIST TO SALES PRICE 106.86% f 106.04%
MEDIAN SALES PRICE $1,200,000 f $1,150,000
SALES CLOSED 3,105 f 2,669
AVERAGE DAYS ON MARKET 41 41

Additional Market Data: The SF Bay Area market in October shows tight inventory and steady
demand, keeping most counties in a seller-leaning position. San Francisco has sharply lower listing
volume and quick sales: ~24 DOM for single-family homes and rising prices. Condos remain softer
with more negotiation room. The Peninsula (San Mateo) stays one of the strongest markets, with
very low supply and homes often selling above list when well-priced. Marin and premium areas
show similar dynamics: strong demand for turnkey homes, but the luxury tier is slower and more
selective. In the East Bay (Alameda, Contra Costa), inventory is slightly higher and pace a bit
slower, giving buyers more options, though well-located homes still move fast. Overall months of
supply across the region remains low (roughly 2 months), supporting prices despite affordability

challenges and high rates.

Information provided for this market by Anh Pham at SkyGroup Realty Inc.
Cell Phone: 650-380-6364 | Email: anh@skygrouprealtyinc.com
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PARTNERS
MARKET TRENDS
MIAMI, FLORIDA

(SINGLE FAMILY-DETACHED)

OCTOBER 2025
Categories 2%;; ::::::::é Prior Month
ACTIVE LISTINGS 16,324 ‘ 16,552
NEW LISTINGS 4,253 f 4,069
AVERAGE LIST PRICE $1,508,698 ‘ $1,666,621
MONTHS SUPPLY 5.6 ‘ 5.7
LIST TO SALES PRICE 94.20% f 94.1%
MEDIAN SALES PRICE $640,000 $640,000
SALES CLOSED 3,076 f 3,035
AVERAGE DAYS ON MARKET 50 f 48

Additional Market Data: The Miami MSA single-family market remained steady in October,
continuing its balanced trend with a slight edge toward sellers. Active listings declined to
16,324, and months of supply eased to 5.6, reflecting a modest tightening in inventory. New
listings slowed to 4,253 as many homeowners chose to wait out rate volatility, while closed
sales held relatively firm at 3,076. The median sales price stayed flat at $640,000, showing
consistent buyer demand in desirable areas despite affordability challenges. Sellers received
an average of 94.2% of asking price, while the average days on market inched up to 50,
signaling longer decision timelines. The rise in average list price to $1.5 million points to an
increase in luxury inventory, which continues to lift overall averages. Overall, the market
remains resilient, supported by steady migration and strong local employment, but higher
borrowing costs are keeping buyer activity measured. Well-priced and move-in-ready homes
continue to attract the most attention and sell fastest.

Information provided for this market by Eddie Blanco at Stratwell.
Cell Phone: 305-684-8733 | Email: eddie@stratwellrealestate.com
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MARKET TRENDS
MIAMI, FLORIDA
(TOWNHOMES/CONDOS)
OCTOBER 2025
Oct Increase/
Categori Prior Month
a egorles 2025 Decrease rior on

ACTIVE LISTINGS 30,428 ‘ 30,666
NEW LISTINGS 5,118 f 5,008
AVERAGE LIST PRICE $735,868 f $718.489
MONTHS SUPPLY 11.6 ‘ 11.8
LIST TO SALES PRICE 92% f 91.4%
MEDIAN SALES PRICE $325,500 f $315.000
SALES CLOSED 2,694 ‘ 2.697
AVERAGE DAYS ON MARKET 72 f 71

Additional Market Data: The Miami MSA condo and townhome market remains in buyer’s territory,
but conditions are showing further signs of stabilization. October ended with 30,428 active listings
and an 11.6-month supply, slightly lower than September, suggesting that inventory growth has
leveled off. New listings ticked up to 5,118, while closed sales held steady at 2,694, reflecting
continued but modest buyer activity. The median sales price rose to $325,500, and sellers achieved
an average of 92.0% of list price, a small improvement that points to firmer pricing and stronger
buyer confidence. Average days on market increased marginally to 72, consistent with a more
deliberate pace of decision-making.

A clear bifurcation continues to shape the market: newer, well-managed condos with healthy budgets
and reserves are maintaining stronger demand and faster turnover, while older buildings with
deferred maintenance, pending assessments, or underfunded reserves remain challenged by
financing constraints and buyer caution. Elevated insurance premiums and compliance costs related
to SB 4-D continue to weigh on the older segment, while financially sound communities are
outperforming the broader averages. Overall, the market appears to be finding a more stable rhythm
heading into year-end.

Information provided for this market by Eddie Blanco at Stratwell.
Cell Phone: 305-684-8733 | Email: eddie@stratwellrealestate.com
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PARTNERS
MARKET TRENDS
ORLANDO, FLORIDA
OCTOBER 2025
Categories 2%?5 :::crf::seé Prior Month
ACTIVE LISTINGS 15,697 ‘ 15,780
NEW LISTINGS 4,416 f 4,162
AVERAGE LIST PRICE $537,922 f $528,028
MONTHS SUPPLY 5 5
LIST TO SALES PRICE 95.20% 95.20%
MEDIAN SALES PRICE $400,000 ‘ $401,138
SALES CLOSED 3,054 f 2,925
AVERAGE DAYS ON MARKET 84 f 69

Additional Market Data: In October 2025, Orlando’s housing market continued to cool, with
the average price per square foot at $235.60-below Florida’s $249.40 average. Homes spent
an average of 84 days on the market, up 20% year-over-year, and nearly half of all listings
(47.6%) saw price reductions. Buyer activity remained soft despite mortgage rates easing to
around 6.2%, as rising inventory and longer selling times prompted sellers to adjust pricing
strategies. On the economic front, Orlando’s tourism surged, with total visitors up 11.8% and
international arrivals increasing by 5.9% year-over-year. However, the local unemployment rate
edged up to 4.3%, reflecting a slight cooling in the labor market.

Information provided for this market by Joe Doher at Berkshire Hathaway HomeServices Results Realty.
Cell Phone: 407-203-0007 | Email: Broker@JoeDoher.com



MONTHLY

US

PARTNERS
MARKET TRENDS
TALLAHASSEE, FLORIDA
OCTOBER 2025
Categories 2%?5 g:;?:::é Prior Month
ACTIVE LISTINGS 1,137 ‘ 1,156
NEW LISTINGS 351 4 347
AVERAGE LIST PRICE $385,485 f $350,020
MONTHS SUPPLY 3.8 ‘ 3.9
LIST TO SALES PRICE 97.70% 3 98.2%
MEDIAN SALES PRICE $349,050 S $320,000
SALES CLOSED 276 ‘ 306
AVERAGE DAYS ON MARKET 80 4 69

Additional Market Data: The market remains active, with rising inventory and average
prices increasing mostly driven by new construction (15% of inventory, 10% of sales). Most
buyers use conventional financing. The list-to-sale price ratio has dropped to 97.7% mainly
because list prices are higher, not market value. REOs are slowly increasing and they
staying on the market longer due to competition and condition. Recent buyer’s feedback is
they prefer move-in-ready homes so this also adds to days on market for our REOs. One
glimmer is that this month saw two 203k renovation sales, the first we have seen in the

second half of the year.

Information provided for this market by Danielle Galvin at 1st Choice Real Estate.
Cell Phone: 850-933-5094 | Email: 1stchoice.danielle@gmail.com
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PARTNERS
MARKET TRENDS
TAMPA BAY, FLORIDA
OCTOBER 2025
Categories 2%?5 g:;?:::é Prior Month
ACTIVE LISTINGS 18,289 f 9,390
NEW LISTINGS 4,888 f 1,079
AVERAGE LIST PRICE $424,200 ‘ $450,783
MONTHS SUPPLY 6 f 3.15
LIST TO SALES PRICE 93.10% ‘ 95.50%
MEDIAN SALES PRICE $408,000 ‘ $431,160
SALES CLOSED 3,750 f 3,350
AVERAGE DAYS ON MARKET 57 f 46

Additional Market Data: In October 2025, the real-estate market in the Tampa Bay region
Is showing signs of gradual cooling and increased balance. Inventory continues to rise,
helping ease competitive pressure on buyers, and local agents report roughly 5 months of
active listings, approaching what is considered a balanced market (~6 months) in the
Tampa-area. Homes are taking longer to sell — statewide Florida median days on market
hit 79 days in August. Meanwhile, price growth has become modest to slightly negative: one
market-analysis projects 2025 price changes of —2% to +1% overall in Tampa Bay, with
more resilience in the luxury and waterfront segments. Overall, it remains a seller’'s market
iIn many pockets, but signs of softening are increasing and buyer leverage is gradually

improving.

Information provided for this market by Peter Chicouris at Equity Realty of Pinellas.
Cell Phone: 727-410-7064 | Email: pgc@equityrealtyinc.com
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PARTNERS
MARKET TRENDS
ATLANTA METRO, GEORGIA
OCTOBER 2025
Categories 2%;; ::::::as:é Prior Month
ACTIVE LISTINGS 11,363 ‘ 11,775
NEW LISTINGS 7,540 ‘ 7,618
AVERAGE LIST PRICE $564,256 f $554,599
MONTHS SUPPLY 4.2 ‘ 43
LIST TO SALES PRICE 95.1% ‘ 98%
MEDIAN SALES PRICE $435,500 ‘ $450,000
SALES CLOSED 4,375 f 4,302
AVERAGE DAYS ON MARKET 52 f 41

Additional Market Data: The Greater Atlanta housing market is showing a clear shift
toward a more balanced environment. Inventory continues to rise, with homes for sale up
20% for detached and 24% for attached, increasing months of supply and giving buyers
more options. As a result, buyer activity has cooled; pending sales declined in both
segments, and days on market increased as homes take longer to sell. Sellers are also
receiving slightly less of their asking price compared to last year.

Prices are stabilizing, with detached median prices down 2.1% and attached down 6.9% for
September, though year-to-date values remain relatively steady. New listings are trending
upward, suggesting more homeowners are willing to enter the market despite higher interest
rates. Overall, the market is adjusting from the competitive pace of recent years, with more
inventory, longer marketing times, and increased price sensitivity among buyers.

Information provided for this market by Nikki Crowder at Solutions First Realty.
Cell Phone: 678-508-3878 | Email: nikki@solutionsfirstrealty.com
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PARTNERS
MARKET TRENDS
CHICAGO, ILLINOIS

OCTOBER 2025
Categories 2%0; 5 ::::::as:é Prior Month
ACTIVE LISTINGS 16,301 f 15,074
NEW LISTINGS 13,981 f 13,552
AVERAGE LIST PRICE $473,322 f $464,792
MONTHS SUPPLY 1.98 f 1.9
LIST TO SALES PRICE 99.6% f 98.47%
MEDIAN SALES PRICE $368,389 f $365,000
SALES CLOSED 8,086 f 7,898
AVERAGE DAYS ON MARKET 38.7 f 37.2

Additional Market Data: The Chicagoland market continues to show strong buyer demand despite
seasonal slowdown. Inventory remains tight, with 16,301 active listings and just 1.98 months of supply,
keeping conditions tilted toward sellers. New listings (13,981) are not keeping pace with the volume of
buyers in the market, which is contributing to elevated competition and supporting prices. Homes are
still selling very close to list, with an impressive 99.6% list-to-sales-price ratio, indicating limited room
for negotiation.

Pricing trends remain resilient: the median sales price is $368,389 and the average list price is
$473,322, reflecting steady demand across both entry-level and mid-range segments. Closed sales
(8,086) remain strong for this time of year, showing that qualified buyers are moving quickly when
homes come on the market. With average days on market at 38.7, well below historical norms for fall,
buyers continue to prioritize well-priced, move-in-ready homes. Overall, low supply and sustained
demand are the key drivers shaping October’s statistics.

Information provided for this market by Kirby Pearson at Pearson Realty Group.
Cell Phone: 312-805-0005 | Email: kirby@ pearsonrealtygroup.com
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MARKET TRENDS
BALTIMORE, MARYLAND
OCTOBER 2025
Categories 2%;; ::::::as:é Prior Month
ACTIVE LISTINGS 5,130 f 4,994
NEW LISTINGS 3,100 f 2,976
AVERAGE LIST PRICE $647,645 ‘ $660,897
MONTHS SUPPLY 24 f 2.2
LIST TO SALES PRICE 100% f 99%
MEDIAN SALES PRICE $450,000 $450,000
SALES CLOSED 2,133 ‘ 2,151
AVERAGE DAYS ON MARKET 35 f 33

Additional Market Data: The Baltimore metro market remained steady but cautious in October.
Homes continued to sell at or near list price, though buyer activity moderated compared to earlier
in the year. Inventory levels have increased slightly, giving buyers more options and reducing the
frequency of bidding wars. Demand remains strongest in well-located and updated single-family
homes, particularly in Howard and Anne Arundel counties, while Baltimore City and condo
segments continue to see longer marketing times and more negotiation.

The ongoing federal government shutdown and layoffs across the federal and contractor workforce
have had a notable impact on buyer confidence throughout the region. Many potential purchasers
have paused or slowed their searches due to employment uncertainty and delayed loan
processing, contributing to longer days on market and more price sensitivity. Overall, the Baltimore
MSA reflects a balanced but cautious market environment, where pricing remains firm, but buyers
are proceeding carefully.

Information provided for this market by Melanie Gamble at 212 Degrees Realty.
Cell Phone: 301-343-8538 | Email: melanie.gamble@212degreesrealtyllc.com



MONTHLY us

PARTNERS
MARKET TRENDS
SO. MARYLAND, MARYLAND
OCTOBER 2025
Categories 2%;; ::::::as:é Prior Month
ACTIVE LISTINGS 5,584 ‘ 5,501
NEW LISTINGS 2,937 ‘ 2,948
AVERAGE LIST PRICE $658,111 ‘ $683,063
MONTHS SUPPLY 3.2 f 3
LIST TO SALES PRICE 99.30% 98.9%
MEDIAN SALES PRICE $500,000 ‘ $499,900
SALES CLOSED 1,807 ‘ 1,705
AVERAGE DAYS ON MARKET 47 f 44

Additional Market Data: The suburban Maryland market remained stable with strong pricing discipline in
October. Across these counties, homes generally sold very close to list price, with the most competitive
activity concentrated among move-in ready single-family homes in established neighborhoods.
Montgomery County continued to show the strongest price resilience due to sustained demand and limited
supply. Prince George’s County displayed balanced conditions with moderate buyer activity. Charles and
Calvert Counties saw slightly longer days on market, reflecting a more price-conscious buyer pool and
growing sensitivity to monthly payment affordability. The federal government shutdown and widespread
layoffs among federal employees and contractors played a meaningful role in shaping demand this month.
Many buyers in these counties are directly tied to government employment, leading to hesitation, delayed
purchase timelines, and increased contract fallout. Additionally, certain federal loan programs and
verifications experienced processing delays, adding friction to closing timelines. As a result, while pricing
has remained steady, buyer urgency has softened, and sellers are needing to be more precise in pricing
and condition to secure timely offers. Overall, the region is experiencing a steady but cautious market
environment—not declining, but more deliberate, with buyers taking additional time to evaluate affordability,
employment stability, and long-term financial commitments.

Information provided for this market by Melanie Gamble at 212 Degrees Realty.
Cell Phone: 301-343-8538 | Email: melanie.gamble@212degreesrealtyllc.com
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PARTNERS
MARKET TRENDS
ST. LOUIS, MISSOURI
OCTOBER 2025
Categories 2%;; ::::::as:é Prior Month
ACTIVE LISTINGS 5,934 f 5,652
NEW LISTINGS 2,579 f 2,393
AVERAGE LIST PRICE $383,542 ‘ $388,839
MONTHS SUPPLY 2.3 ‘ 25
LIST TO SALES PRICE 100.2% f 99.70%
MEDIAN SALES PRICE $315,000 ‘ $369,524
SALES CLOSED 2,527 f 2,276
AVERAGE DAYS ON MARKET 49 f 31

Additional Market Data: There seems to be a softening within the buyer's market. There
are a lot of contributing factors and uncertainty. There is the typical slowing due to time of
year. There is the drop in interest rates that would normally add a little spark yet buyers are
cautiously concerned about cost of living and economy. First time buyers are getting priced
out of the market in many instances. New listings and total listings continue to rise along

with average DOM.

Information provided for this market by Cathy Davis at Mid America Property Partners.
Cell Phone: 314-413-5279 | Email: cdavis@mappreo.com
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PARTNERS
MARKET TRENDS
NEWARK, NEW JERSEY
OCTOBER 2025
Categories 2%;; ::::::as:é Prior Month
ACTIVE LISTINGS 3,958 ‘ 4,462
NEW LISTINGS 1,518 f 467
AVERAGE LIST PRICE $643,496 ‘ $665,900
MONTHS SUPPLY 2.2 4 1.8
LIST TO SALES PRICE 105.20% f 101.6%
MEDIAN SALES PRICE $614,703 f $563,600
SALES CLOSED 633 ‘ 748
AVERAGE DAYS ON MARKET 47 f 45

Additional Market Data: The New Jersey housing market in October 2025 shows a
gradual shift toward balance after years of tight inventory. Active listings and days on
market have fluctuated slightly across most counties, while new listings remain steady.
Median sales prices are still higher year-over-year—especially in Essex and Hunterdon—
but the pace of appreciation has slowed. Counties like Somerset and Sussex are seeing
more price reductions, signaling mild softening as buyers regain leverage. Higher mortgage
rates and affordability pressures continue to temper demand, while sellers adjust
expectations. Despite these headwinds, competition remains solid in desirable commuter
areas with limited supply. Overall, the market reflects normalization: still resilient, but cooling
from peak pandemic-era intensity as buyers and sellers recalibrate to higher borrowing
costs and evolving economic confidenc

Information provided for this market by Nick Verdi at Keller Williams City Views.
Cell Phone: 973-769-1009 | Email: nick@nickverdi.com
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PARTNERS
MARKET TRENDS
CATSKILLS REGION, NY

OCTOBER 2025
Categories 2%0; 5 ::::::as:é Prior Month
ACTIVE LISTINGS 672 ¥ 692
NEW LISTINGS 133 ‘ 139
AVERAGE LIST PRICE $402,500 ‘ $407,000
MONTHS SUPPLY 9.4 ‘ 9.79
LIST TO SALES PRICE 96.40% ‘ 106.7%
MEDIAN SALES PRICE $385,000 f $355,000
SALES CLOSED 62 ‘ 77
AVERAGE DAYS ON MARKET 68 f 65

Additional Market Data: Sullivan County’s market conditions contrasted sharply with its
southern neighbors. With 672 active listings and only 133 new listings, inventory remained
elevated at 9.4 months of supply, signaling a clear buyer’s market. The median sale price
dipped slightly to $385K, while homes sold at 96.4 % of list and required about 68 days on
market—the longest marketing time of any county surveyed. Despite softer absorption, the
price stability relative to earlier months indicates that demand persists for renovated and
well-located properties, even as overall inventory swells. The Catskills thus continue to offer
greater negotiation room and value opportunities amid a cooling but still active post-summer
market.

Information provided for this market by Lee A. Raphael at River Realty Services.
Cell Phone: 914-474-8146 | Email: LRaphael@riverrealty.com



MONTHLY us

PARTNERS
MARKET TRENDS
HUDSON VALLEY REGION, NY

OCTOBER 2025
Categories 2%0; 5 ::::::as:é Prior Month
ACTIVE LISTINGS 3,225 ¥ 4,204
NEW LISTINGS 1,500 ‘ 1,928
AVERAGE LIST PRICE $696,283 ‘ $706,317
MONTHS SUPPLY 3.8 ‘ 3.84
LIST TO SALES PRICE 100.92% ‘ 101.03%
MEDIAN SALES PRICE $634,167 f $587,000
SALES CLOSED 1,125 ‘ 1,336
AVERAGE DAYS ON MARKET 43 f 39

Additional Market Data: The Hudson Valley single-family market in October 2025 showed
continued seasonal softening but durable pricing. Across the six-county region, there were
3,225 active listings and 1,500 new listings, with a combined 3.8 months of supply, still
indicative of a mild seller's market. The median sale price of $634K was virtually stable from
September, and homes continued to sell briskly—averaging 43 days on market and closing at
just over 100 % of list price.

Westchester remained the regional price leader with a $950K median, while Orange and
Dutchess maintained more affordable medians near $480-495K, though both saw longer
marketing times approaching six weeks. Ulster’s inventory expanded modestly, lifting its
months of supply to 5.6, the highest within the valley proper. Overall, buyer demand moderated
but remained solid, suggesting a normalization phase rather than a downturn as the fall market
settled in.

Information provided for this market by Lee A. Raphael at River Realty Services.
Cell Phone: 914-474-8146 | Email: LRaphael@riverrealty.com



MONTHLY us

PARTNERS
MARKET TRENDS
NEW YORK, NEW YORK - NASSAU
OCTOBER 2025
Categories 2%0; 5 ::::::as:é Prior Month
ACTIVE LISTINGS 2,479 ‘ 2,634
NEW LISTINGS 1,057 ‘ 1,214
AVERAGE LIST PRICE $1,050,154 f $815,000
MONTHS SUPPLY 2.9 ‘ 3.1
LIST TO SALES PRICE 100.4% ‘ 100.6%
MEDIAN SALES PRICE $818,000 ‘ $1,008,589
SALES CLOSED 905 ‘ 908
AVERAGE DAYS ON MARKET 50 f 46

Additional Market Data: As we move into winter season, the Long Island and Metro New
York real estate markets continue to show signs of unpredictability. October is beginning to
reflect more noticeable cooling in several submarkets reflected by the decrease in active
listings and new listings. Buyer sentiment in the metropolitan area remains cautious, fueled
by uncertainty surrounding potential political changes that could impact real estate policies.
Many prospective purchasers are choosing to pause their searches or make more
conservative offers. Additionally, ongoing discussions around immigration reform and recent
adjustments to lending requirements are contributing to a more restrained market
atmosphere.

Information provided for this market by Todd Yovino at Island Advantage Realty.
Cell Phone: 516-819-7800 | Email: todd@iarny.com



us
Mu“““'v PARTNERS
MARKET TRENDS
NEW YORK, NEW YORK - SUFFOLK
OCTOBER 2025

Cat . Oct Increase/ Prior Month

a egorles 2025 Decrease rior on
ACTIVE LISTINGS 3,366 ‘ 3,643
NEW LISTINGS 1,459 ‘ 1,588
AVERAGE LIST PRICE $835,031 f $695,313
MONTHS SUPPLY 3 ‘ 3.3
LIST TO SALES PRICE 101.4% ‘ 101.7%
MEDIAN SALES PRICE $680,000 ‘ $883,729
SALES CLOSED* 1,324 f 1,144
AVERAGE DAYS ON MARKET a7 f 46

Additional Market Data: Suffolk County has shown a slight decline in residential inventory
and new listings. The average price in Suffolk County has gone up fairly dramatically, from
$695,313 to $835,031. The housing supply has decreased while there was a decline in
sales prices on average. There has been an significant increase in closed sales while

average DOM is steady.

Information provided for this market by Todd Yovino at Island Advantage Realty.
Cell Phone: 516-819-7800 | Email: todd@iarny.com



MONTHLY us

PARTNERS
MARKET TRENDS
NEW YORK, NEW YORK - QUEENS
OCTOBER 2025
Categories 2%(;5 ::::::as:é Prior Month
ACTIVE LISTINGS 3,591 ‘ 3,767
NEW LISTINGS* 1,033 ‘ 1,066
AVERAGE LIST PRICE $690,960 f $645,000
MONTHS SUPPLY 6 ‘ 6.4
LIST TO SALES PRICE 97.8% 97.8%
MEDIAN SALES PRICE $664,395 ‘ $691,461
SALES CLOSED* 605 f 537
AVERAGE DAYS ON MARKET 72 72

Additional Market Data: Queens County has shown a slight decline in residential inventory
and new listings. The average price in Queens County has gone up fairly dramatically, from
$645,000 to $690,960. The housing supply has decreased while but there was a decline in
sales prices on average. There has been an approximately 12% increase in closed sales
while average DOM is steady.

Information provided for this market by Todd Yovino at Island Advantage Realty.
Cell Phone: 516-819-7800 | Email: todd@iarny.com



MONTHLY us

PARTNERS
MARKET TRENDS
LAS VEGAS, NEVADA

OCTOBER 2025
Categories 2%?5 :::crf::seé Prior Month
ACTIVE LISTINGS 10,950 f 9,919
NEW LISTINGS 967 ‘ 1,002
AVERAGE LIST PRICE $550,000 ‘ $560,000
MONTHS SUPPLY 4 4
LIST TO SALES PRICE 96% ‘ 97%
MEDIAN SALES PRICE $475,000 ‘ $480,000
SALES CLOSED 496 f 470
AVERAGE DAYS ON MARKET 45 ‘ 77

Additional Market Data: The market is somewhat the same from last month. The number
of properties listed has increased in the last 30 days. Days on market has increased and the
sales price has decreased slightly from last month. Affordability remains a headwind:
elevated mortgage rates, high prices relative to incomes, and the prior run-up in home
values all contribute to slower demand.

Information provided for this market by Brandy White Elk at Innovative Real Estate Strategies.
Cell Phone: 702-858-4211 | Email: brandy@iresvegas.com



MONTHLY us

PARTNERS
MARKET TRENDS
PHILADELPHIA, PENNSYLVANIA
OCTOBER 2025
Categories 2%0; 5 ::::::as:é Prior Month
ACTIVE LISTINGS 10,225 ‘ 10,281
NEW LISTINGS 5,068 ‘ 5,189
AVERAGE LIST PRICE $439,400 ‘ $457,349
MONTHS SUPPLY 2.62 f 2.4
LIST TO SALES PRICE 98% ‘ 100.16%
MEDIAN SALES PRICE $427,400 ‘ $430,510
SALES CLOSED 2,940 ‘ 3,383
AVERAGE DAYS ON MARKET 33 f 31

Additional Market Data: There continues to be a large separation in the real
estate market between the city of Philadelphia and the Philadelphia suburbs.
Although the total number of listings and new listings in the city remained stable
over the past month, the average list price has decreased, indicating sellers are
lowering their demand in order to sell their homes. There are also an increasing
number of foreclosures entering the market in the city which is having an effect on
the overall market. Home sales in the suburbs continues to be strong. Homes are
still selling quicker in the suburbs compared to the city and sales prices continue
to be close to listing price. Foreclosure activity in the suburbs continues to be
slow which has helped the suburban Philadelphia real estate market to remain
strong.

Information provided for this market by Mitchell Cohen at Premier Real Estate.
Cell Phone: 215-837-3990 | Email: mitchellc@premierreo.net



MONTHLY us

PARTNERS
MARKET TRENDS
SOUTH CENTRAL, PENNSYLVANIA
OCTOBER 2025
Categories 2%;; ::::::as:é Prior Month
ACTIVE LISTINGS 1,857 f 834
NEW LISTINGS 1,410 ‘ 2,130
AVERAGE LIST PRICE $392,566 f $343,035
MONTHS SUPPLY 1.82 f 1.12
LIST TO SALES PRICE 99.3% ‘ 100%
MEDIAN SALES PRICE $299,900 $299,900
SALES CLOSED 1,987 f 1,885
AVERAGE DAYS ON MARKET 24 f 23

Additional Market Data: Inventory spiked in October, giving buyers more choice. Sellers
remain in control with homes selling close to asking and quickly due to less than two months
of available inventory. The Government shutdown has not had any effect on home sales in
the area. Condition and proper pricing is now more important than ever. REO sales are still
minimal with no adverse effect on the market. They are selling at 30% to market value and
taking twice as long to go pending as a standard retail sale. This data covers York,
Harrisburg, Lancaster, and Reading Pennsylvania Cities.

Information provided for this market by Mark Rebert at Berkshire Hathaway Homesale Realty.
Cell Phone: 717-742-0778 | Email: mark@lancohomesale.com



UsS
ARKET TRENDS
LEHIGH VALLEY, PENNSYLVANIA
OCTOBER 2025
Categories 2%‘;‘5 '[;‘:;f:::é Prior Month
ACTIVE LISTINGS 593 f 240
NEW LISTINGS 554 ‘ 561
AVERAGE LIST PRICE $453,349 f $444,886
MONTHS SUPPLY 1.62 f 0.97
LIST TO SALES PRICE 100.20% ‘ 100.48%
MEDIAN SALES PRICE $352,000 f $350,000
SALES CLOSED 603 f 593
AVERAGE DAYS ON MARKET 27 f 24

Additional Market Data: The Lehigh Valley market had an expected seasonal slowdown in
October housing activity but noted signs of future momentum as pending sales climbed
year-over-year. While the inventory doubled it is still considered low with Sellers holding the
line on price. REO sales are minimal with no impact on the market. This data covers the

Allentown—Bethlehem—Easton metropolitan areas.

Information provided for this market by Mark Rebert at Berkshire Hathaway Homesale Realty.
Cell Phone: 717-742-0778 | Email: mark@lancohomesale.com



MONTHLY us
PARTNERS
MARKET TRENDS
DALLAS/FT WORTH, TEXAS
OCTOBER 2025
Categories 2%0; 5 ::::::as:é Prior Month
ACTIVE LISTINGS 65,659 ‘ 65,957
NEW LISTINGS 20,343 f 20,119
AVERAGE LIST PRICE $442,176 ‘ $454,974
MONTHS SUPPLY 5 5
LIST TO SALES PRICE 100% 100%
MEDIAN SALES PRICE $317,000 f $315,000
SALES CLOSED 11,983 ‘ 12,300
AVERAGE DAYS ON MARKET 61 f 60

Additional Market Data: Many went into October thinking it might turn out to be a forward
step towards a strong end to the year. However, what we got instead was rather
underwhelming. Many have used the idiom “meh” to describe the performance of our
market in October. Active listings dipped slightly, but we maintained our ongoing 5 months
of inventory. New listings were up slightly as more homeowners chose to list their homes,
while list prices were down slightly for the month. The median sales price increased
modestly again, suggesting prices are still holding steady even as closed sales decline
again month over month. Homes also took longer to sell, with the average days on market
rising a smidge from 60 to 61. One trend worth noting is that the more-established suburbs
in all counties seemed to fare well in October.

Information provided for this market by Sharon Bartlett at Seeto Realty.
Cell Phone: 214-914-9272 | Email: sharon@sharonbartlett.com



MONTHLY us

PARTNERS
MARKET TRENDS
HOUSTON, TEXAS
OCTOBER 2025
Categories 2%;; ::::::as:é Prior Month
ACTIVE LISTINGS 67,762 ‘ 68,042
NEW LISTINGS 29,137 f 27474
AVERAGE LIST PRICE $356,613 ‘ $369,699
MONTHS SUPPLY 5.2 ‘ 5.3
LIST TO SALES PRICE 100% 100%
MEDIAN SALES PRICE $216,000 ‘ $224,990
SALES CLOSED 13,812 4 13,501
AVERAGE DAYS ON MARKET 83 f 78

Additional Market Data: Houston’s housing market in October 2025 continued to
normalize, showing balanced conditions. Active listings held near 67,700 with a 5.2-month
supply, consistent with HAR'’s report of similar inventory growth. The average list price of
$356,613 and median sales price of $216,000 reflect moderating prices, echoing HAR’s
broader data showing small year-over-year declines. Closed sales reached 13,812, while
days on market rose to 83, signaling slower buyer activity and longer selling times. Overall,
Houston remains a stable, cooling market where pricing is leveling off, inventory is ample,
and negotiation power is gradually shifting toward buyers without major price disruptions.

Information provided for this market by Derek Montes at Luxely Real Estate.
Cell Phone: (832) 434-4509 | Email: derekmontesrealestate@gmail.com



us
Mo“““'v PARTNERS
MARKET TRENDS
SEATTLE/TACOMA, WASHINGTON
OCTOBER 2025

Cat . Oct Increase/ Prior Month

a egorles 2025 Decrease rior on
ACTIVE LISTINGS 7,255 ‘ 8,195
NEW LISTINGS 2,289 ‘ 3,037
AVERAGE LIST PRICE $1,096,714 ‘ $1,108,669
MONTHS SUPPLY 2.65 ‘ 2.855
LIST TO SALES PRICE 98.99% f 98.8%
MEDIAN SALES PRICE $775,000 f $770,000
SALES CLOSED 2,293 ‘ 2,870
AVERAGE DAYS ON MARKET 43 f 40

Additional Market Data: After nearly four decades in this industry, I've seen many market cycles
—and the Puget Sound region is clearly shifting into its seasonal slowdown. New listings are
trending downward as sellers hold off until spring, and buyers are becoming more selective.
Homes that would've flown off the shelf in early fall are now taking longer to sell, with days on
market steadily increasing. This doesn’t signal a crash—it’s the natural rhythm of our market as we
move into the holidays. Inventory remains tight, but pricing must now reflect current demand.
Serious sellers and strategic buyers both have unique opportunities right now.

Information provided for this market by Ed Laine at eXp Realty, LLC.
Cell Phone: 206-229-5515 | Email: ed.laine@exprealty.com
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PARTNERS
MARKET TRENDS
WASHINGTON, DC
OCTOBER 2025

Categories Oct Increase/ Prior

8 2025 Decrease Month
ACTIVE LISTINGS 3,270 ‘ 3,358
NEW LISTINGS 1,194 ‘ 1.494
AVERAGE LIST PRICE $863,805 f $860,086
MONTHS SUPPLY 7.3 f 5.9
LIST TO SALES PRICE 98.30% ‘ 98.70%
MEDIAN SALES PRICE $675,000 ‘ $677,500
SALES CLOSED 495 f 438
AVERAGE DAYS ON MARKET 65 f 64

Additional Market Data: The market remains relatively close to list price — near 98% — but it is
softer than a year ago. Sellers are receiving nearly asking price, but the margin of premium is
narrowing. Inventory is increasing and buyer drive is more cautious. Longer days on market and fewer
contracts indicate a shift toward a more balanced or slightly buyer-favoring market rather than a hot
seller’'s market. A major contributing factor is the region’s heavy exposure to federal employment and
contracting. The ongoing federal government shutdown and large-scale workforce reductions in the
D.C. region have significantly weakened buyer confidence. Employers tied to government and
contractors are seeing layoffs, and uncertainty is causing some prospective buyers to delay purchasing
and some current homeowners to list as they reconsider location/occupation. The shutdown has also
impacted transaction mechanics (e.g., delays in loan processing, flood-insurance programs), which
adds friction to the market and suppresses activity and prompt price concessions. Because of these
factors, despite mortgage rates easing somewhat, the market is less frenetic: fewer bidding wars, more
price reductions, and more time taken for decisions.

Information provided for this market by Melanie Gamble at 212 Degrees Realty.
Cell Phone: 301-343-8538 | Email: melanie.gamble@212degreesrealtyllc.com
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Arizona

Jennifer Rascon

Cell: (928) 211-9700

Jennifersellsyuma@gmail.com
Lic # BR626741000

California

Alifonso Mendoza

Cell: (209) 676-1819

mercedcountyrealtor@gmail.com
Lic #: 01760709

Angelica Suarez

Cell: (310) 261-7700

angelica@angelicasuarez.com
Lic #: 01078617

Marvin Remmich

Cell: (925) 200-0799

Marvin@MarvinRemmich.com
Lic #: 00530491

Manuel Chavez, Jr.

Cell: (559) 630-5631

Manuel@mcrealestatecorp.com
Lic #:01525575

BROKER MEMBERS

Jeff Russell

Cell: (949) 200-7055

rrg@russellrealtygrp.com
Lic #: 01275750

Carole Sturim

Cell: (949) 701-1200

repro@cox.net
Lic # 01084597

Rick Wilson

Cell: (925) 305-1642

rick.wilson@uvylla.com
Lic # 01461634

Monica Hill

USREOP Western Regional Representative

Cell: (951) 834-8681

MVPAREALESTATE@gmail.com
Lic #: 01201175

Mike Novak-Smith

Cell: (951)-236-1256

mikenovaksmith@cs.com
Lic #: 01032149



California (cont)

Dorothy Macias

Cell: (562) 418-4062

dorothy.excellencere@gmail.com
Lic #: 02044858

Julio Saldana

Cell: (714) 343-1436

ocmultiplelistings@gmail.com
Lic #: 01736716

c,"..

Patricia Rocha

Cell: (909) 731-6359

patricia.rocha@crownroyalrealestate.com
Lic # 01280072

Serina Lowden

"\ USREOP Western Regional Representative

Cell: (209) 304-5841

serina@serinalowden.com
Lic #: 01365745

Jennifer Blake

Cell: (949) 463-0626

jblakedre@aol.com
Lic #: 00974839

BROKER MEMBERS

Joe Gummerson

Cell: (619) 347-1021

joegummerson@gmail.com
Lic #: 01007506

Anh Pham

Cell: (650) 380-6364
anh@skygrouprealtyinc.com
Lic #: 01432176

Philip Boroda

Cell: (310) 968-3844

philip.borodal@gmail.com
Lic #: 00822192

Troy Capell

USREOP Board of Directors, President

Cell: (818) 5/1-7390

troy@usreop.com
Lic #: 01189253

Paul Boudier

Cell: (916) 919-5175

paulboudier@knowledgere.com
Lic #: 01179722



California (cont)

Shawn Luong

Cell: (626) 643-1090

reoagent@shawnluong.com
Lic # 00857818

Fred Regius

Cell: (714) 469-1140

fred@regiusrealtors.com
Lic #: 00785889

Colorado

Robert Passafiume

Cell: (303) 809-7694

robert@thewaypointway.com
Lic #: 100079407

Nick Mastrangelo

Cell: (203) 641-2100

Lic #: REB 0756394

Tad Yeatter

Cell: (239) 297-1583

tad@sbrealtyinc.com
Lic #: BK161087

nick.mastrangelo@cbmoves.com

BROKER MEMBERS

Danny Lewis

Cell: (954) 629-1905

danny@Iregi.com
Lic #: BK3039511

Brett Matthews

Cell: (954) 605-3325

brettmatthewspa@gmail.com
Lic #: BK0494633

Raul Gonzalez

Cell: (305) 785-3030

raul@nufrontrealty.com
Lic #: BK3387917

Scott Kiefer

Cell: (352) 812-3645

KieferRealty@gmail.com
Lic #: BK3020554

Denise Mahoney

Cell: (954) 529-5355

Denise@TopFloridaHouses.com
Lic #: SL3087033



Florida (cont)

Steven Modica

USREOP Board of Directors, Vice President

Cell: (954) 270-1770

steve@realestatehomesales.com
Lic #: BK431169

Ryan Courson

Cell: (904) 762-5264

ryan@corerealtyusa.com
Lic #: BK3193680

Myesha Davis

Cell: (904) 741-3161

m.michelle@birddogrealestategroup.com
Lic #: BK3454505

William Ramos

Cell: (904) 477-07617
william@integritykeyrealty.com
Lic #: BK3069116

Jessica Graham

Cell: (352) 504-1172
jessicagraham@eragrizzard.com
Lic # BK671827

BROKER MEMBERS

Eddie Blanco

USREOP Southeast Regional Representative

Cell: (305) 684-8733

eddie@stratwellrealestate.com
Lic #: BK658938

Evelsi Conqueth

Cell: (954) 543-3810

evelsi@evelsiconqueth.com
Lic #: BK3099671

Adriana Montes

Cell: (321) 689-6258

Adriana@FloridaDreamsRealty.com
Lic #: BK3096165

Joseph Doher

Cell: (407) 325-8163
Broker@JoeDoher.com
Lic #: BK594726

Robin Metz

Cell: (7172) 310-2188

RealtorRobinMetz@aol.com
Lic #: SL3153740
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Florida (cont)

Peter Chicouris

Cell: (727) 410-106

pgc@equityrealtyinc.com
Lic # BK586338

Rafael Dagnesses

Cell: (310) 658-8226

rafael@Qrealtors.com
Lic #: BK3465950

Tom & Danielle Galvin

USREOP Southeast Regional Representative

Cell: (850) 933-1221

1stchoice.danielle@gmail.com
Lic #: BK595090

April Lloyd

Cell: (404) 414-1629

april30317@gmail.com
Lic #: 293185

Jacqueline Gouldbourne

Cell: (770) 718-6562

jacqueline@thegouldglobal.com
Lic #: 300667

BROKER MEMBERS

John Sherwood

Cell: (404) 718-0056

jsherwood@worthmoorerealty.com
Lic #: 313226

Nikki Crowder

Cell: (678) 508-38178

nikki@solutionsfirstrealty.com
Lic #: 246766

Gaspar Flores

Cell: (312) 656-6301

gflores.sfr@gmail.com
Lic # 471-004257

Kirby Pearson

Cell: (312) 805-0005

kirby@pearsonrealtygroup.com
Lic #: 4711002409

Tammy Engel

Cell: (815) 482-3726

Tammy@eshometeam.com
Lic #: 481.011128
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Patti Furman

Cell: (312) 545-6315
patti@pattifurman.com
Lic #: 475.144230

George & Julie Green

Cell: (502) 439-7596

George@GreenTeamRES.com
Lic #: 209408

Justin Potier

Cell: (504) 249-8825

justin.potier@vylla.com
Lic #: SALE.995713851-ACT8

Antione Johnson

Cell: (301) 512-8088

mdbporeo@gmail.com
Lic #: 639992

Ed Kowalski

Cell: (443) 619-2238

Edwardjkowalski2Z@gmail.com
Lic # 533030

BROKER MEMBERS

Anthony Dozier

Cell: (301) 440-7226

realtordozier@gmail.com
Lic #: 514284

Melanie Gamble

USREOP Northeast Regional Representative

Cell: (301) 343-8538
melanie.gamble@212degreesrealtyllc.com
Lic #: 530399

Michael Balsitis

Cell: (616) 813-5522
mike@bellabayrealty.com
Lic #: 6502346774

Sam Hantosh

Cell: (313) 283-2228

sam.hantosh@gmail.com
Lic # 6501348723

Sherri Saad

Cell: (313) 598-5322

sherri.saad@comcast.net
Lic #: 6502392274
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Michigan (cont)

Albert Hakim

Cell: (313) 800-7653

albert@alwayssold.com
Lic #: 6502415090

Anthony Raffin

Cell: (586) 634-4761

tony@raffinteam.com
Lic #: 6506044707

Minnesota

Scott Rodman

Cell: (612) 229-1268

scott@rodmanhomes.com
Lic #: 20433691

f

Missouri

Pam Butler

Cell: (404) 454-6761

pamrealtyoxford@gmail.com
Lic #: 23971

Cathy Davis

Cell: (314) 413-5219

cdavis@mappreo.com
Lic #: 1999108852

Nevada

BROKER MEMBERS

Michelle Syberg

Cell: (314) 503-6093

msyberg@mappreo.com
Lic #: 1999056881

Brandy White Elk

Cell: (702) 858-4211

brandy@iresvegas.com
Lic #: B.009698

Cynthia Glickman

Cell: (702) 325-2201

cglickman@windermere.com
Lic #:B.0007614

Sharonn Thomas Pope

Cell: (215) 669-4410

sharonn.thomas@comcast.net
Lic #: 0453467

Felicia Hankerson

Cell: (973) 868-8076

centraljerseyreoagent@gmail.com
Lic #: 9480623
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New Jersey (cont)

Bill Flagg

Cell: (908) 377-1100

Bill@billflagg.com
Lic #: 8240797

Nicholas Verdi

Cell: (973) 769-1009

Nick@nickverdi.com
Lic #: 9700045N)

New York

Damien Coleman

Cell: (516) 528-1531

dacproperties@aol.com
Lic #: 31001038953

»

Deborah Bacchus

Cell: (347) 386-5868

deborah@mydhrny.com
Lic # 10311205651

Tom Marco

Cell: (917) 282-9731

tommarco@optonline.net
Lic #: 31MA1016405

Pennsylvania

BROKER MEMBERS

Todd Yovino

USREOP Northeast Regional Representative

Cell: (516) 819-7800

todd@iarny.com
Lic #: 49Y00956714

Lee A. Raphael

Cell: (914) 474-8146

Iraphael@riverrealty.com
Lic #:10311204404

Nas (Abdool) Rahaman

Cell: (917) 681-0252

nasrahaman@msn.com
Lic #: 10301205296

Mark Rebert

Cell: (117) 742-0778

mark@lancohomesale.com
Lic #: RS317618

Mitchell Cohen

Cell: (215) 837-3990

Mitchellc@premierreo.net
Lic #: RMOG1436A
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Pennsylvania (cont)

Libby Sesinski

Cell: (412) 722-8344

LIBBerated@aol.com
Lic #: RS281248

Gregory Coupe

Cell: (401) 447-1048

greg@longrealtyinc.com
Lic # REC.0005239

Leann D'Ettore

Cell: (401) 641-2014

Reo_Properties@yahoo.com
Lic #: REB.0018324

Tennessee

Amanda Bell

Cell: (615) 406-9988

amandabell@realtracs.com
Lic #: 00260174

Juan Brooks

Cell: (301) 864-4145

jbrooks30@comcast.net
Lic #: 2712549

Texas
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<

BROKER MEMBERS

Pamela Bookout

Cell: (817) 821-1912

pam.hookout@cbdfw.com
Lic #: 0329057

Derek Montes

Cell: (832) 434-4509

derekmontesrealestate@gmail.com
Lic #: 752899

Monica Vaca

Cell: (281) 831-4935

monica@thregroup.com
Lic #: 401729

Ray King

Cell: (214) 418-6845

IRG.RayKing@gmail.com
Lic # 0443318

Michael Seeto

Cell: (214) 228-2281

dfwnewhomes@gmail.com
Lic #: 0496025
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Scott Larsen

USREOP Board of Directors, Treasurer

Cell: (801) 698-2188
scott@utahreo.net
Lic #: 5484225-PBO0

Phil Chernitzer

Cell: (703) 244-2133
realhome@rcn.com
Lic #: 0225069101

Kelly Liedtke

Cell: (757) 969-8936

kelly@crushrealestateteam.com
Lic #: 0225237676

Joy Liggan

Cell: (804) 393-6968

vacapreo@virginiacapitalrealty.com
Lic #: 0225225289

Kevin Pall

Cell: (757) 344-13385

kevinpall22@gmail.com
Lic # 0225205551

BROKER MEMBERS

Maggie Franco

Cell: (206) 261-2838

maggie@hellickson.com
Lic #: 24132

Austin Hellickson

Cell: (206) 940-0942

austin@hellickson.com
Lic #: 24023617

Ed Laine

USREOP Lead Regional Representative

Cell: (206) 229-5515

ed.laine@exprealty.com
Lic #: 17495

James Clifford

Cell: (253) 732-9400

jimelifford@wrgpra.com
Lic #:16818

Jaryd Ruffner

Cell: (253) 686-6356

jarydruffner@gmail.com
Lic #: 99568
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mailto:john@reo-jax.com

Puerto Rico

Warren Rodriguez

Cell: (787) 593-0561

Warren@ExtraRealtyPR.com
Lic #:E-212

Miguel Ortiz

Cell: (787) 244-1999

miguel@universalpropertiespr.com
Lic #: E-129

Windy Malaga

Cell: (787) 612-1662

windy@piramide.com
Lic #: C-5939

Rita Seda-Rivera

Cell: (787) 396-2675

ritaseda@ritaseda.com
Lic #: C-3881

BROKER MEMBERS



LAW FIRM MEMBERS

Earl Wallace

é USREOP Board of Directors, Corp. Secretary

Cell: (949) 690-1933

ewallace@wallacelaw.com
State Bar #: 174247

Tyler Gold

Cell: (954) 684-8675

tyler@tylergold.com
State Bar #: 963992

Robert Sambursky

Cell: (516) 659-1492

rsambursky@hhstein.com
State Bar #: 3929106

TITLE MEMBERS

Carlos Garcia

Cell: (562) 897-2117
carlosgarcia@wfgtitle.com
Lic #: 0645958

Scan for Digital Member Directory

PROPERTY PERSERVATION MEMBERS

Robert Evangelista

Cell: (347) 538-3862

robert@certifiedmgt.com
Lic # 0997928

Erica Stuart

Cell: (301) 674-9811

Estuart@caoservices.com
Lic #:103761-01

GENERAL CONTRACTOR MEMBERS

Wally Knipp

Cell: (623) 561-0803

wknipp@knippcontracting.com
Lic #: ROC253053

Tammy Martin

Cell: (404) 961-3500
tmartin@birdseygroup.com
Lic #: RBC0007159

EXECUTIVE DIRECTOR OF OPERATIONS

Sharon Bartlett

Cell: (469) 919-8164
Sharon.Bartlett@usreop.com



US
PARTNERS

CONNECT WITH US

PARTNERSHIP. It's at the center of everything we do.

4 CORPORATE OFFICE FOLLOW US ONLINE
4980 North Pine Island Rd. m www.linkedin.com/company/
Sunrise, FL 33351 Us-reo-partners

e TOLL FREE n www.facebook.com/usreopartners
1-855-4-US-REOP

IN Q UIRIES @ www.instagram.com/usreopartners/
General

u www.youtube.com/@usreopartners5005

 info@usreop.com
Membership Services
» membership@usreop.com

Www.usreop.com
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US
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USREOP.com
855-4-US-REOP




